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Programme 

 

Thursday, 27th June 2019 
 

13:00 – 13:45 Registration 
  
13:45 – 14:00 Welcome address 
  
14:00 – 15:30 Plenary Session: Accounting Regulation: A History of 

Scandals and the Role of Enforcement (Auditorium) 
 Invited Speakers: 
   Luzi Hail (Wharton School, University of Pennsylvania) – A 

Brief History of Accounting Regulation 
   Alfred Wagenhofer (University of Graz) – The Role of 

Enforcement in Accounting Regulation 
 Chair: Roberto Di Pietra (University of Siena) 
  
15:30 – 16:00 Coffee Break 
  
16:00 – 17:30 Parallel Sessions 1 
 1.1 - IFRS Adoption – Auditorium  
 Yu-Lin Hsu, IFRS or UK GAAP? Corporate Groups’ Choice for 

Parents’ Financial Statements 
 Adriana Cabello, Mauricio Jara & Harold Lopez, Impact of IFRS 

Adoption on Conservatism in Latin America: the Role of 
Institutional Investors, Earnings Quality and Investment 
Opportunities 

 Xinyun Miao, Hiroshi Shuto & Noriyuki Tsunogaya, The Impact 
of Voluntary Adoption of IFRS on Accounting Figures: 
Evidence from Japan 

 Chair: Araceli Mora (University of Valencia) 
  
 1.2 - Theory & Analysis – Meeting Room 
 Robert Eder, Board Oversight and CEO Fraud Incentives under 

Market-Oriented Liability Regime 
 Negin Attar, The Role of the Audit Portfolio in the Optimal 

Setting of Standards and Enforcement 
 Selina Orthaus & Mareike Peters-Olbrich, The Effect of 

Enforcement on Auditor Conservatism 
 Chair: Alfred Wagenhofer (University of Graz) 
  
 1.3 - Audit Regulation – Laboratory 
 Elisabetta Barone & Oliver Marnet, How to Regulate the Audit 

Profession – Is Joint Audit the Answer? 
Oriane Couchoux & Bertrand Malsch, Auditors’ Strategic and 

Conflicting Responses to CPAB Inspections: Acquiescing, 
Compromising, Avoiding 

 Simon Dermarkar, Rethinking Audit in Turbulent Times: SILO 
Governance and Subjugation of Audit to the External 
Environment 

 Chair: Tami Dinh (University of St Gallen) 
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17:30 – 19:00 Parallel Sessions 2 
 2.1 - IFRS Adoption – Auditorium 
 Sidney Gray, Kyoko Nagata Miho Nakamura & Chikako Ozu, 

Voluntary Adoption of IFRS: What Motivates Japanese Firms 
to Voluntarily Adopt IFRS? 

 Begoña Giner, Paloma Merello, Miho Nakamura, & Francisca 
Pardo, Implementation of IFRS in Japan: An Analysis of 
Voluntary Adoption by Listed Firms 

 Tami Dinh & Arthur Stenzel, The Real Effect of Accounting 
Comparability on Cross-Border Investment of Foreign 
Investors 

 Chair: Araceli Mora (University of Valencia) 
  
 2.2 - Theory & Analysis – Meeting Room 
 Rashad Abdel-Khalik, The FASB and IASB Achilles Heel: Un-

Faithful Representations of Financial Instruments 
 Robert Eder & Sandra Hinteregger, Board of Directors’ Project 

Acceptance Decision and its Reliance on Outside Experts 
 Michael Ebert, Ulrich Schäfer & Georg Schneider, Information 

Leaks and Voluntary Disclosure 
 Chair: Luzi Hail (Wharton School, University of Pennsylvania) 
  
 2.3 - Audit Regulation – Laboratory  
 Marco Allegrini & Silvia Ferramosca, Effects of Ethical and 

Accounting-related Internal Control Weaknesses on Audit 
Pricing and Auditor Selection 

 Sandro Brunelli, Chiara Carlino, Rosella Castellano & 
Alessandro Giosi, An In-Depth Exploration of Going Concern 
Modifications Impact on Italian Investors 

 Cristina Gaio, Raul Laureano, Daniela Monteiro & Ana Morais, 
Audit Oversight in the Context of the European Union 

 Chair: Wolfgang Schultze (University of Augsburg) 
  
  
19:00 Welcome cocktail 

 

Friday, 28th June 2019 
 

9:00 – 11:00 Parallel Sessions 3 
 3.1 - Issues in Financial Accounting – Auditorium 
 Andreas Widegren, IAS 38 and the Market’s Use of Intellectual 

Capital – A Study of Intangibles and Capital Structure 
Véronique Blum, Do Market Participants Use Real Option 

Reasoning to Access Natural Resources and Their 
Associated Risks? A Value-Relevance Study Applied to Oil 
Reserves 

 David Delgado, Jose Morales & Constancio Zamora, IFRS 9 
Expected Loss: A Model Proposal for Estimating the 
Probability of Default for Non-Rated Companies 
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 Pierre Donatella & Torbjorn Tagesson, The Billion that 
Disappeared in the Wake of the Refugee Crisis – Revenue 
Recognition Deviation and the Role of CFOs 

 Chair: Ivana Raonic (City University of London) 
  
 3.2 – Non Financial Information – Meeting Room 
 Cristian Carini, Claudio Teodori, Laura Rocca & Monica 

Veneziani, Regulation and Reporting of Non-Financial 
Information: The Ex-post Assessment of the Directive 
2014/95 

 Jonida Carungu, Roberto Di Pietra & Matteo Molinari, 
Mandatory vs. Voluntary Exercise on Non-Financial 
Reporting: Does a Normative/Coercive Isomorphism 
Facilitate an Increase in Quality? 

 Sebastiano Cupertino, Patrice De Micco, Maria Pia Maraghini, 
Loredana Rinaldi & Gianluca Vitale, Voluntary and 
Mandatory Non-Financial Disclosure: A Virtuous Cycle. The 
Case of ESTRA 

 Giacomo Landi, Analysing the Quality of the Non-Financial 
Statement of Italian Companies after the Introduction of 
Legislative Decree n. 254 of 2016 

 Chair: Alberto Quagli (University of Genova) 
  
 3.3 - Bank Accounting Regulation – Laboratory – Chair:  
 Ferdinand Elfers, Supervisory Reporting Preferences and Bank 

Transparency: Evidence from the European Single 
Supervisory Mechanism 

 Silviu Ionut Glavan & Marco Trombetta, Fair Value Accounting 
and Implications for Banks’ Trading Portfolios: the Case of 
IFRS Adoption in Europe 

 Einar Iveroth & Shruti Kashyap, Transparency and 
Accountability Influences of Regulation on Risk Control: The 
Case of a Swedish Bank 

Arndt-Gerrit Kund & Daniel Rugilo, Does IFRS 9 Increase 
Financial stability? 

 Chair: Zoltán Novotny-Farkas (WU University of Vienna) 
  
 3.4 - Other Perspectives on Financial Accounting – 

Meeting Room 2 
 Tomas Hjelstrom, Pauline Henriksson-Rahm, Alexandra 

Olsson & Ebba Sjögren, Reflecting or Shaping Reality: A 
Qualitatvie Case Study of the Intra-Organisational 
Interpretation and Mobilisation of IFRS 15 

 Saverio Bozzolan, Andrea Lionzo & Francesca Rossignoli, 
Financial Reporting Quality in Business Combinations 

 Esther Pittroff, The Legitimacy of Global Accounting Rules – 
Challenges from the View of Path-Dependence Theory 

 David Alexander, Roberto Aprile & Federica Doni, The 
Materiality Principle in the Accounting and Non Accounting 
Dimensions: Is there a Common Path? 

 Chair: Carien Van Mourik (Open University) 
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11:00 – 11:30 Coffee Break 
  
11:30 – 13:00 Parallel Sessions 4 
 4.1 - Standard Setting Processes – Auditorium 
 Lucía Mellado-Bermejo & Laura Parte-Esteban, Strategy and 

Effectiveness of Audit Firms in the Lease Standard-Setting 
Process 

 Paola Rossi, Constituent Lobbying Influencing the 
Implementation of the 34th European Accounting Directive: 
the Case of Italy 

 Selina Orthaus & Daniel Rugilo, The Conceptual Foundation of 
the Expected Credit Loss Model of IFRS 9 – A Case Study 
on the Usage of the Conceptual Framework in Light of the 
Public Interest 

 Chair: Stuart McLeay (University of Sydney) 
  
 4.2 - Goodwill and Intangibles – Meeting Room 
 Finn Schoeler, Global Value Relevance of Intangibles 
 Yuko Katsuo Asami & Carien van Mourik, Market Conditions 

and the Recognition of Subjective Goodwill and Windfalls 
Niclas Hellman & Tomas Hjelström, A Comment on the Pre-

Acquisition Headroom Approach for Goodwill Impairment 
Tests 

 Chair: Rashad Abdel-Khalik (University of Illinois) 
  
 4.3 - Bank Accounting Regulation – Laboratory  
 Luciana Maria Orozco Ruiz & Silvina Rubio, Regulatory Capital 

Management to Exceed Thresholds 
 Daniela Albuquerque, Ana Isabel Morais & Ines Pinto, The 

Role of Banking Supervision on Risk Disclosures and 
Financial Reporting Quality 

 Igor Goncharov, Zoltán Novotny-Farkas & Xiaoyong Wu, 
Disclosure Choice when Market-Wide Externalities Matter: 
Evidence from IFRS Adoptions by Central Banks 

 Chair: Silviu Glavan (IE Business School) 
  
13:00 – 14:00 Lunch 
  
14:00 – 16:00 Parallel Sessions 5 
 5.1 - Valuation and Pricing – Auditorium 
 Markus Buxbaum & Wolfgang Schultze, Target Price Optimism. 

Investor Sentiment, and the Informativeness of Target Prices 
 Jens Müller, Sönke Sievers & Christian Sofilkanitsch, 

Forbearance or Punishment: Does the Stock Market Value 
Past Non-GAAP Reporting around Material Restatements? 

 Kun Yu, Value Relevance of Excess Return on Pension Assets 
and Pension OCI Components 

 Mattias Regier, Does Long-Term Orientation in Executive 
Compensation Foster Investment Efficiency? 

 Chair: Niclas Hellman (Stockholm School of Economics) 
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 5.2 - Other Regulatory Effects – Meeting Room 
 Simone Lazzini, Zeila Occhipinti & Roberto Verona, The 

European Union Emissions Trading Scheme: Environmental 
and Accounting Regulation  

 Luz Parrondo, DLT-Based Tokens Classification Towards 
Accounting Regulation 

 Amalia Carrasco Gallego, Roberto Di Pietra, Contancio Zamora 
& Giacomo Landi, What Effective Changes have Generated 
the Geneder Quotas. The Case of Italy 

 Lucia Giovanelli & Federico Rotondo, A Conceptual Framework 
for Accounting and Accountability of Regulated Industries in 
the Transition from Ex-ante Regulaton to Ex-post Regulation 

 Chair: Paola Ramassa (University of Genova) 
  
 5.3 – Earnings and Taxation – Laboratory  
 Jochen Bigus & Nadine Georgiou, Does Owners’ Full Liability 

Affect Debt-Related Earnings Properties? – Evidence from 
European Private Firms 

 Hans Schulze Schwienhorst, Impact of Operating Risk and 
Leverage on Earnings Properties in Private Firms 

 Te-Kuan Lee & Teng-Sheng Sang, Do Foreign Institutional 
Investors Matter on the Decision of Corporate Tax Planning 
in Emerging Market? 

 Nadia Genest & Yuchen Wu, Does Tax Disclosure Confuse 
Investors? 

 Chair: Jörg-Markus Hitz (University of Göttingen) 
  
 5.4 - Accounting Systems – Meeting Room 2 
 David Alexander, Jonida Carungu & Stefania Vignini, 

Accounting System Evolution in Post-Communist Balkan 
Countries (1989-2019): A General Survey and a Detailed 
Albanian Investigation 

 Hugo Collacciani, Accounting Regulation in Argentina: A 
Critical Examination 

 Kensuke Ogata, The Accounting Standard-Setting Process in 
Japan Based on the FSA-BAC-ASBJ Relationship 

 Costanza Di Fabio, Cui Bono? The Public Interest Argument in 
the European Accounting Field 

 Chair: Andreas Barckow (DRSC & EFRAG) 
  
16:00 – 16:30 Coffee Break 

  
16:30 – 18:30 Panel Session: Current Challenges in International 

Standard Setting (Auditorium) 
 Invited Speakers: 

  Andreas Barckow (President of DRSC and Vice President of 
EFRAG) 

  Angelo Casò (President of OIC and EFRAG Board Member) 
  Ann Tarca (IASB Board Member) 

 Chair: Günther Gebhardt (Goethe University, EFRAG TEG 
Member and EFRAG Academic Panel Chair) 
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19.45 - 
   

Chianti wine tasting experience with Azienda Agricola Losi  

& 
Dinner at Orto de’ Pecci  
(Please note that additional registration is required) 
 

 

Saturday, 29th June 2019 
 

9:00 - 11:00 Parallel Sessions 6 
 6.1 - Accounting Concepts – Auditorium  
 Sidney Gray & Ronita Ram, Ideological Influences and Non-

Adoption of IFRS for SMEs in Australia 
 David Alexander & Roberta Fasiello, Prudence and Directive 

34 – Reality and Rhetoric in Accounting Regulation 
 Christoph Kuhner, Selina Orthaus & Christoph Pelger, Be 

Prudent in Using the Term Prudence – A Historical 
Perspective on the Conceputal Transformation of Prudence 
in Financial Reporting 

 Anne McGeachin & Ann Tarca, How is the IASB Using its 
Conceptual Framework? 

 Chair: Günther Gebhardt (Goethe University, Frankfurt) 
  
 6.2 - CSR and GRI – Meeting Room 
 Maria del Mar Miras Rodriguez, Roberto Di Pietra & Bernabé 

Escobar, GRI Adoption and Assurance: Looking for 
Legitimacy or Higher Quality CSR Reports? 

 Samaneh Maram & Camelia Radu, The Value Relevance of 
Reported Carbon Emissions 

 Ana Fialho Silva, Ana Isabel Morais & Rosalina Costa, Does 
Certification Contribute to a True Commitment to 
Sustainability? Impression Management Strategies in Water 
Disclosure 

 Nadine Georgiou & Janine Maniora, CSR Disclosure, 
Assurance, and Earnings Properties 

 Chair: Torbjorn Tagesson (University of Linköping)  
  
 6.3 – Regulation and Deregulation – Laboratory  
 David Godsell, Does the Threat of Takeover Discipline 

Managers? New Evidence from the Foreign Investment and 
National Security Act 

 Pawel Bilinski, Ivana Raonic & Junzi Zhang, Does Regulatory 
Monitoring Improve M&A Outcomes? Evidence from 
Chinese Comment Letters? 

 Jörg-Markus Hitz & Florian Moritz, Turning Back the Clock on 
Disclosure Regulation? Evidence from the Termination of the 
Quarterly Reporting Mandate in Europe  

 Lagazio Corrado, Alberto Quagli, Paola Ramassa, From 
Enforcement to Financial Reporting Control Indicator: A 
Country-Level Composite Measure 
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 Chair: Véronique Blum (IUT Grenoble) 
  
 6.4 - Reporting and Disclosure – Meeting Room 2 
 Annika Brasch, Brigitte Eierle & Robin Jarvis, R&D 

Investments, Development Costs Capitalisation and Credit 
Ratings – Evidence from UK Private Firms 

 Eleni Vrentzou, The Determinants of Disclosure Level 
 Francesca Bernini, Pietro Fera, Fabio La Rosa & Nicola 

Moscariello, Revenue-Expense versus Asset-Liability 
Approach: The Impact on the Earnings Attributes of Non-
Financial Private Firms 

 Antti Miihkinen, Internal Governance and the Persistence of 
Earnings 

 Chair: Georg Schneider (University of Graz) 
  
  
11:00 - 11:30 Coffee Break 
  
11:30 – 13:00 Symposium: Economic Impact and Effects Analysis 

(Auditorium) 
  Filippo Poli (EFRAG Research Director) 
  Anne McGeachin (Technical Principal IASB) 
  Tommaso Fabi (Technical Director at OIC) 
Chair: Stuart McLeay (University of Sydney) 

  
13.00-14.00 Lunch 

 

* * * * * 
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Journal of Management and Governance 

Special Issue on Governance and Accounting Regulation 
 

A feature of this 8th International Workshop on Accounting and Regulation is the 
involvement of the Journal of Management and Governance (JMG), which wishes to 
encourage the submission of papers on “Governance and Accounting Regulation”. 

 

Papers submitted on this theme will be eligible for publication in a Special Issue of the JMG, 
provided the papers meet the standards of the journal. 
 

Acknowledgements 

 
The Workshop is organized by the “Department of Business and Law” (University of Siena) 
in collaboration with the “European Institute for Advanced Studies in Management” (EIASM), 
and support is gratefully received from: “Accademia Italiana di Economia Aziendale” 
(AIDEA), and “Società Italiana dei Docenti di Ragioneria e di Economia Aziendale” 
(SIDREA). 

                                                               

                                           
 

    Osservatorio DNF 
Osservatorio DNF is a partnership between the CSR Manager Network and the Department of Business 
and Law Studies (DISAG). The “Observatory on Non-Financial Disclosures (NFDs) and Sustainable 
Practices”, landed at the beginning of 2019, represents a direct channel to access to the NFDs published 
by the major Italian companies and it currently contains over 200 NFDs. 

For more information: www.osservatoriodnf.it/en/home/ 

 

***** 

http://www.osservatoriodnf.it/en/home/
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    Santa Chiara Lab 

Santa Chiara Lab is a strategic development by the University of Siena, including several 
laboratories, exhibition spaces and facilities for the acquisition of soft skills and digital skills 
in order to support the students’ employability and to develop the professional profile of the 
University employees. 

For more information: santachiaralab.unisi.it/ 

  

 

***** 

    Azienda Agricola Losi 

Adherents to the Chianti Tradition over many generations.  

For more information: www.agricolalosi.it/en/ 

 

Orto de’ Pecci 

The “Orto de’ Pecci” is a Medieval garden that was created within the ancient walls of Siena 
with the main aim of producing food during long periods of siege. Nowadays, it is a 
surprisingly green valley that lies just 100 meters from Piazza del Campo. 

For more information: http://www.ortodepecci.it/webnew/orto-medievale/ 

  

 

 

http://santachiaralab.unisi.it/
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SUMMARY OF PAPER PRESENTATIONS 
 

Thursday, 27th June 2019 
13:00 - 13:45 Registration 
13:45 - 14:00 Welcome Address 
14:00 - 15:30 Plenary Session 
Auditorium A BRIEF HISTORY OF ACCOUNTING REGULATION 

Luzi Hail  

 THE ROLE OF ENFORCEMENT IN ACCOUNTING REGULATION 

Alfred Wagenhofer   

15:30 - 16:00 Coffee Break   

16:00 - 17:30 Parallel Sessions 1   

Auditorium  1.1 – IFRS ADOPTION  
IFRS OR UK GAAP? CORPORATE GROUPS’ CHOICE FOR PARENTS’ FINANCIAL STATEMENTS  
YU-LIN HSU  
This study investigates whether UK listed companies choose International Financial Reporting Standards (IFRS) or UK Generally Accepted Accounting 
Practice (UK GAAP) for their parent companies’ financial statements, which are crucial in legal systems. This research discovers the key factors influencing 
the accounting choices of UK listed firms, which must adopt IFRS for consolidated accounts but have choices for individual accounts. The results indicate 
that the sampled corporate groups that are more complex tend to use UK GAAP for their parents’ individual accounts. In particular, the number of 
affiliated firms has a substantial effect on this accounting choice. Furthermore, although more manufacturers adopt UK GAAP, most mining firms prefer 
to comply with IFRS. The results also indicate that foreign stock exchange, often affecting firms’ accounting choices, is not associated with companies’ 
decisions on their parents’ financial statements. This finding reflects the different functions of individual and consolidated accounts.   

 
IMPACT OF IFRS ADOPTION ON CONSERVATISM IN LATIN AMERICA: THE ROLE OF INSTITUTIONAL INVESTORS, EARNINGS QUALITY AND 
INVESTMENT OPPORTUNITIES  
ADRIANA CABELLO, MAURICIO JARA & HAROLD LOPEZ  
Using a sample of Latin-American firms, this study analyses the relation between mandatory IFRS adoption and conditional conservatism. It is shown 
that IFRS adoption boosts earnings conservatism, especially for firms with low earnings quality or high levels of investment opportunities. The study also 
analyses the effect of IFRS adoption on earnings quality and estimation errors. Evidence suggests that institutional investors play a moderating role, with 
a stronger effect in firms with very low/high levels of institutional investing. By exploring different categories of institutional investors, the findings 
suggest that IFRS adoption is more relevant for companies where external monitoring is enhanced by accounting comparability. Overall, the results 
highlight the substitute role of international standards application and institutional investors ownership on aggressive accounting monitoring in 
emerging markets.   
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THE IMPACT OF VOLUNTARY ADOPTION OF IFRS ON ACCOUNTING FIGURES: EVIDENCE FROM JAPAN  
XINYUN MIAO, HIROSHI SHUTO & NORIYUKI TSUNOGAYA  
Using a sample of 141 Japanese firms that voluntarily adopted International Financial Reporting Standards (IFRS) by the end of May 2018, the authors 
investigate the impact of IFRS on accounting figures. Specifically, they explore the overall effect of the adoption of IFRS as well as partial effects of 
individual accounting standards included in IFRS. The results of the study show that total assets, total liabilities, and net income are significantly higher 
under IFRS than under Japanese GAAP (J-GAAP); however, equity is not significantly affected by the transition from J-GAAP to IFRS. Results also show 
that the implementation of some accounting standards (e.g. accounting standards for goodwill, intangible assets, financial instruments, and employee 
benefits) significantly impacts the equity and net income of the sample firms. These results suggest that, despite the global demand for convergence of 
local GAAP with IFRS, significant differences between J-GAAP and IFRS still remain. The authors conclude that these differences primarily arise from 
different theoretical foundations between J-GAAP and IFRS, namely the former’s more income smoothing- and historical cost-oriented approach versus 
the latter’s more balance sheet- and fair value-oriented approach.   

Meeting Room 1.2 – THEORY & ANALYSIS  
BOARD OVERSIGHT AND CEO FRAUD INCENTIVES UNDER A MARKET-ORIENTED LIABILITY REGIME  
ROBERT EDER  
Various cases in the past, like WorldCom and Enron, have shown that directors face personal liability when they do not reveal fraudulent behaviour by 
the CEO. This paper shows that boards of directors do not only anticipate fraudulent behaviour like manipulation or diversion by the CEO but instead 
also fear to be assessed by the court on not reacting to a firm’s conspicuous behaviour when deviating from its expected path. For firms deviating 
negatively from their expected path, it is found that increasing a CEO’s pay-performance-sensitivity not only increases his manipulation effort as well as 
decreases his diversion effort but also decreases the board’s monitoring effort. Finally, it is also found that, depending on the level of revealed 
uncertainty about the firm’s cash flow, the relation between the strictness of the board’s legal environment and its exerted monitoring effort is 
ambiguous and further influences earnings quality.    
THE ROLE OF THE AUDIT PORTFOLIO IN THE OPTIMAL SETTING OF STANDARDS AND ENFORCEMENT  
NEGIN ATTAR  
This paper examines first-best investment in the audit firm’s quality control system. These investments and the auditor’s choice of the size of these 
investments should be analysed on a client portfolio basis rather than on an audit-by-audit basis. The author first models what the investments in the 
quality control system and the audit effort should look like for the audit value to be maximized in the market. Then, by using comparative statistics, it is 
shown how audit portfolio characteristics (clients’ riskiness and the number of clients in the audit portfolio) affect the investment in quality control and 
audit effort. Then it is shown why and how the joint fixed cost prospect of the quality control investments can affect the client fees differently, depending 
on the homogeneity and heterogeneity of the audit portfolio. Moreover, the importance of audit portfolio structure is not limited to its impact on client 
fees. The paper further shows how the implications of portfolio structure affects the enforcer’s ability in anticipating the auditor’s behaviour and in 
utilizing regulatory tools to induce the auditor to behave optimally. More importantly, it is shown that the optimal investigation strategy depends in the 
homogeneity or heterogeneity of the audit portfolio.    
THE EFFECT OF ENFORCEMENT ON AUDITOR CONSERVATISM  
SELINA ORTHAUS & MAREIKE PETERS-OLBRICH  
A common presumption is that stricter enforcement is beneficial for overall financial reporting quality as it prevents distortion via excessive earnings 
management. By publicly announcing an error in an audited financial report, enforcement not only reveals manipulation by the manager but also the 
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incapability of the auditor to discover it. These consequences of enforcement result in complex interaction effects among the parties operating in the 
regulatory framework of financial reporting. This paper aims to enhance our understanding of these interrelations by considering a model consisting of 
a manager obliged with financial reporting, the auditor and enforcement. Being financially and/or timely constrained the auditor gathers evidence about 
potential manipulation effort of the manager only to a certain extent and has to choose a strategy towards uncertainty whenever his evidence is 
inconclusive. The authors find that if enforcement is relatively weak, the auditor adopts an aggressive approach, for which a further tightening of 
enforcement increases overall financial reporting quality. In turn, the auditor chooses a conservative strategy if enforcement is relatively strong. The 
authors also show that, even though excessive earnings management by the manager is prevented, the auditor may introduce a systematic downwards 
bias into the audited reporting signals in order to provide shelter against pending enforcement penalties. The results suggest to regulators that they 
should consider the interplay of enforcement with the auditor’s strategies towards uncertainty when deciding on enforcement strictness.     

Laboratory 1.3 – AUDIT REGULATION  
HOW TO REGULATE THE AUDIT PROFESSION – IS JOINT AUDIT THE ANSWER?  
ELISABETTA BARONE & OLIVER MARNET  
This paper proposes a contribution of joint audit to audit quality through the mitigation of cognitive bias during the audit process, a potential largely 
overlooked in the prior literature. With reference to social and psychological factors impacting the quality of auditor hypothesis formation and the search 
for corroborating evidence, the authors contend that cognitive bias particularly affects the application and maintenance of an appropriate level of 
professional scepticism.  Building on the extant literature on bias and heuristics in single audit arrangements, the paper suggests that the impact of these 
factors on audit quality may be less pronounced under some joint audit arrangements than for a single engagement team.  Mitigating bias, in turn, could 
enable a more consistent application of an appropriate level of professional scepticism, an attitude of critical importance to audit quality.  The authors 
review and evaluate theoretical frameworks derived from extant research to guide future applied studies and extend the discussion on bias and 
professional scepticism in audit, presenting a novel and previously ignored role for joint audit arrangements.   

 
AUDITORS’ STRATEGIC AND CONFLICTING RESPONSES TO CPAB INSPECTIONS: ACQUIESCING, COMPROMISING, AVOIDING  
ORIANE COUCHOUX & BERTRAND MALSCH  
Based on a series of 27 semi-structured interviews conducted with audit partners and managers in Canada, this study examines how audit firms have 
responded and adapted to the implementation of CPAB inspections. The authors show that CPAB inspections have resulted in the emergence of a new 
and autonomous regulatory logic. This transformation has triggered an increased pattern of institutional complexity for firms revolving around three 
logics generating conflicting normative views and strategic prescriptions with respect to firm’s perceptions and responses to inspections: regulatory 
logic; commercial logic; and professional logic. Accordingly, firms attempt to balance their commitment to the inspection process through equally 
conflicting strategies. They acquiesce to the regulatory logic by changing organizational processes and developing the role of Quality Experts as one of 
their main resources in crafting and enacting firms’ compliance. They compromise between regulators’ expectations and pressure arising from the 
commercial and professional logics by covering the costs of inspections and negotiating inspection findings. They resist regulatory pressure through 
avoidance tactics, trying to conceal possible points of contention behind the production of carefully scripted relationships. Unlike studies that emphasize 
the strong control of the PCAOB over the inspection process, this paper argues that in a context of increased institutional complexity, Canadian firms 
benefit from a greater flexibility and repertoire of actions in their responses to CPAB inspections. The rise of Quality Experts and the emergence of a 
self-governing regulatory logic also constitute institutional game changers.   
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RETHINKING AUDIT EXPERTISE IN TURBULENT TIMES: SILO GOVERNANCE AND SUBJUGATION OF AUDIT TO THE “EXTERNAL” 
ENVIRONMENT  
SIMON DERMARKAR  
This article examines the governance approach adopted in a Canadian initiative intended to stimulate a consultation process on enhancing audit quality. 
The findings ensue from a qualitative analysis of public documents emanating from this initiative and interviews with highly experienced auditors 
involved in this process. The theoretical lens mobilized rests on three axes: complexification and specialization of systems of expertise, tendency toward 
constant interaction between different systems of expertise (including several disruptive influences), and, lastly, application of governance approaches 
to rethink expertise in a period of uncertainty. The data analysis illustrates the growing complexity and fragility of accounting standards and the way 
these characteristics of accounting interact with (and disrupt) audit. The analysis also underlines what the author calls the financialization paradox. 
Elements like the adoption of the concept of fair value or the development of financial derivatives exemplify the phenomenon of financialization, which 
has caused many anomalies related to accounting standards. In addition to disrupting auditors/preparers of financial statements, financialization also 
destabilizes top management and company directors, notably at financial institutions, which are nonetheless one of the main vectors of financialization. 
The results show that to react to these destabilizing elements and reconsider audit, a narrow governance approach has been favoured that presumes 
the subjugation of audit to its environment. Such an approach may encourage a propensity toward inertia regarding the serious issues of accounting 
standards setting and financialization.   

17:30 - 19:00 Parallel Sessions 2 
Auditorium  2.1 – IFRS ADOPTION  

VOLUNTARY ADOPTION OF IFRS: WHAT MOTIVATES JAPANESE FIRMS TO VOLUNTARILY ADOPT IFRS?  
SIDNEY GRAY, KYOKO NAGATA, MIHO NAKAMURA & CHIKAKO OZU  
Increasing numbers of Japanese firms have adopted or plan to adopt IFRS since2013, when almost all listed firms were permitted to adopt IFRS in Japan. 
Although there are other options such as Japanese-GAAP, US-GAAP, or Japanese Modified International Standards (JMIS), these firms have chosen ‘pure 
IFRS’. This study investigates the factors that motivate firms to adopt IFRS in a voluntary setting by matching firms’ choice to (not) adopt IFRS with survey 
data from the IFRS pre-decision period that provides a holistic picture of Japanese CFOs’ perceptions of the benefits and costs of IFRS. It is found that, 
while IFRS voluntary adopters have expected that transitioning to IFRS will involve significant costs just as much as non-adopters do, they are motivated 
to better communicate with global capital market participants through using IFRS. Further analyses show that firms that perceive favourable 
consequences from using IFRS are more likely to adopt IFRS voluntarily despite serious concerns about the likely costs involved during the transition 
process.    
IMPLEMENTATION OF IFRS IN JAPAN: AN ANALYSIS OF VOLUNTARY ADOPTION BY LISTED FIRMS  
BEGOÑA GINER, PALOMA MERELLO, MIHO NAKAMURA & FRANCISCA PARDO  
This study examines the determinants of voluntary adoption of International Financial Reporting Standards (IFRS) in Japan. Since 2010 Japanese listed 
firms can voluntarily use IFRS for their consolidated financial statements, and the number of adopters has gradually increased. According to the Tokyo 
Stock Exchange (TSE) by mid-April 2019, 185 firms have already adopted IFRS. Based on the cost and benefits of the decision, the authors 
comprehensively investigate firms’ characteristics and determinants of adopters in Japan by using financial and non-financial data. To that end, they fit 
a multi-period logit model that allows them to consider every annual decision made by Japanese listed firms along the period 2010-2019. This study 
captures the potential benefits of IFRS adoption that are linked to having outside connections, either through ownership or subsidiaries, as well as size. 
It is also shown that having strong corporate governance influences the adoption of IFRS, and that a contagion effect is confirmed. Finally, the results 
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also suggest that the amortization of goodwill is a critical factor that makes firms prefer IFRS, since this is a major difference between IFRS and the 
domestic GAAP.    
THE REAL EFFECT OF ACCOUNTING COMPARABILITY ON CROSS-BORDER INVESTMENT OF FOREIGN INVESTORS  
TAMI DINH & ARTHUR STENZEL  
This paper exploits a quasi-experiment to identify the effect of an increase in comparability between local GAAP and IFRS on cross-border investment of 
foreign investors. It is found that the increase in accounting comparability after a major GAAP reform in Germany in 2010 leads to an economically large 
average increase in foreign ownership of about 7 percentage points. Moreover, the results suggest that the increase of cross-border investment fosters 
industry competition. Large sample evidence based on both listed and unlisted German firms’ annual shareholder information provides important 
insights on understanding the effect of a shift towards an accounting regulation that is more comparable to international accounting standards. The 
paper contributes to prior research on IFRS adoption by showing that increasing the comparability of local GAAP to IFRS has positive real effects.   

Meeting Room 2.2 – THEORY & ANALYSIS  
UN-FAITHFUL REPRESENTATIONS OF FINANCIAL STATEMENTS: ISSUES IN ACCOUNTING FOR FINANCIAL INSTRUMENTS  
RASHAD ABDEL-KHALIK  
Both the International Financial Reporting Standards (IFRSs) and the codified accounting standards (ASC) for the US GAAP categorize hedging 
relationships as falling into several buckets. The two buckets of relevance in this paper are (a) hedging the volatility of fair values, and (b) hedging the 
volatility of future cash flow. In this paper, the author argues that at least three accounting treatments of derivatives and hedging lead to creating serious 
distortion of reporting actual transactions, to combining hard and plastic valuations, and to violating adherence to the principle of “faithful 
representation.” The three accounting treatments addressed in this paper are: (1) Creating the fictional Hypothetical Derivatives Method. (2) Requiring 
subjective metaphysical separation of embedded derivatives with the main guide being the management’s own perception of the instrument’s 
embodiment of unrelated value and risk generators. (3) Allowing for the establishment of purely discretionary valuation adjustments for all of OTC 
derivative assets (Credit Valuation Adjustment) and liabilities (Debt Valuation Adjustment) without any guides or constraints. These as well as accounting 
treatments of other conditions (to be addressed elsewhere) undermine the credibility of financial statements seriously. To remedy the resulting 
distortion in financial reporting, significant revisions of certain accounting standards are sorely needed. An important implication of discussion in this 
paper is the call for reporting assets and liabilities of OTC financial instruments in a separate statements because they are fundamentally different from 
any other assets or liabilities.    
BOARD OF DIRECTORS' PROJECT ACCEPTANCE DECISION AND ITS RELIANCE ON OUTSIDE EXPERTS   
ROBERT EDER  & SANDRA HINTEREGGER  
Several accounting scandals in the past showed that boards of directors face personal negative consequences in case of not fulfilling their duties 
appropriately. One important responsibility of the board is its oversight function, e.g. regarding the firm’s strategy setting or the confirmation of new 
and important projects the management proposes - like in the current case of Bayer and their acquisition of Monsanto. However, the board might not 
always have enough expertise to evaluate new projects itself and therefore needs to consult an external expert instead. The authors investigate how a 
board can support its oversight function by considering the opinion of external experts like appraisers in order to mitigate personal negative 
consequences. The results show that the board’s investigation effort and thereby its investment in its own expertise, determining its ability to detect 
the manager’s fit to a project, decreases when the project evaluation effort becomes more costly and may either increase or decrease when the board’s 
investigation effort or the appraiser’s evaluation effort becomes more costly or the board’s personal costs for a misstatement increase.    
INFORMATION LEAKS AND VOLUNTARY DISCLOSURE 
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MICHAEL EBERT, ULRICH SCHÄFER & GEORG SCHNEIDER  
The authors study firms’ voluntary disclosures in a world of potential information leaks. They find that managers adapt their disclosure strategy to the 
likelihood and expected scope of leaks. An increasing likelihood fosters voluntary disclosure if leaks merely expose the manager’s information 
endowment and impedes disclosure if leaks in addition uncover the content of the manager’s information. The authors also identify a non-monotonic 
effect on voluntary disclosure if the scope of information leakage is uncertain, i.e., if leaks reveal the information content with positive probability. The 
results imply that information leaks are likely to increase voluntary disclosure whenever investors have difficulties interpreting the economic 
consequences of the leaked information. This is typically the case in industries with complex business models and innovative products. In mature 
industries, leaked information replaces voluntary disclosure. The findings may help explaining mixed empirical evidence on voluntary disclosure in 
different reporting environments. Also, the paper shows how regulation that affects information leaks interferes with voluntary disclosure.   

Laboratory 2.3 – AUDIT REGULATION  
EFFECTS OF ETHICAL AND ACCOUNTING-RELATED INTERNAL CONTROL WEAKNESSES ON AUDIT PRICING AND AUDITOR SELECTION  
MARCO ALLEGRINI  & SILVIA FERRAMOSCA  
Under the 2002 Sarbanes Oxley Act, US firms must indicate any internal control weaknesses (ICWs) identified on a quarterly basis. This study investigates 
whether these auditee ICWs and other significant deficiencies are priced by external auditors and reflected in the auditors’ selection. Using a sample of 
165,035 firm-year observations spanning the period 2002-2017, the authors first find a positive relationship between external audit fees and the 
disclosure of ICWs. Next, they show that external audit fees are positively associated with ICWs on ethical-related issues, while they are not associated 
with ICWs on accounting and financial issues. Finally, they also show that auditor selection is associated with prior ICWs related to accounting and 
financial issues, instead, firms with general ICWs and ethical-related issues are not associated with the likelihood to select a Big-4 auditor. The research 
provides a novel understanding of the impact of ICWs on audit pricing and auditor selection. Specifically, it provides evidence that ICWs affect, on the 
one hand, auditors’ reactions, which are reflected in audit pricing, and, on the other hand, the auditees’ selection of auditors. Based on the intersection 
of the internal controls and external auditing literatures, the findings are informative for investors, practitioners and regulators.    
AN IN-DEPTH EXPLORATION OF GOING CONCERN MODIFICATIONS IMPACT ON ITALIAN INVESTORS  
SANDRO BRUNELLI, CHIARA CARLINO; ROSELLA CASTELLANO & ALESSANDRO GIOSI  
This paper contributes to the debate regarding investor reactions to audit reports containing a Going Concern Opinion (GCO). The event study 
methodology (ES), focusing on short event windows, was used to analyse the Italian market during the period 2008-2015. The findings partially contradict 
those of previous studies on the Italian market and reveal a systematic negative investors’ reaction to GCOs, especially in the case of unqualified opinion 
with Going Concern Modification (GCM). Moreover, stronger negative investors’ reaction are found in the case of recurring GCO, contradicting the 
mainstream literature, which found a higher negative impact of unexpected GCOs. This evidence, along with additional tests, provides a fresh insight 
into GCOs in the Italian market, revealing that CGOs have important information content for investors. The results clearly show that auditors are more 
likely to issue an unqualified opinion with GCM rather than a fairer severe opinion. Finally, the authors find that domestic and international regulatory 
amendments during the investigation period had helped to increase the value relevance of GCM. In the light of specific features of the Italian market 
environment, such as the ownership structure, governance mechanisms and accounting culture, this research contributes towards the introduction of 
some regulatory interventions that would enhance both the audit report informativeness and investor awareness as regard to going concern uncertainty.    
AUDIT OVERSIGHT IN THE CONTEXT OF THE EUROPEAN UNION  
CRISTINA GAIO, RAUL LAUREANO, DANIELA MONTEIRO & ANA MORAIS 
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Recent European regulation in the audit field, in effect since June 2016 in all member states, attempts to recover the competence and independence of 
auditors, in particular the perception of their credibility in the eyes of society. The main characteristic of these new rules is the substitution of the peer 
review system for oversight conducted by an independent body. This research aims to identify which rules related with audit oversight are associated 
with a high level of audit quality, both real quality and perceived quality, with respect to Public Interest Entities within the European Union. Measurement 
was based on the following proxies: the quality of financial information through earnings management and the impact of qualified opinions in financial 
costs. The results do not corroborate all the options taken by the European Union in the new regulation, once they are not positively associated with 
audit quality and they also consolidate the assumption that the balance between competence and independence is not the only challenge related to the 
oversight of the audit profession. In fact, the evidence demonstrates that the balance between the real and perceived quality is a relevant matter. The 
big challenge is to frame the inverse effect between real and perceived audit quality and how to keep them balanced. 

19:00 Welcome cocktail   

Friday, 28th June 2019   

9:00 - 11:00 Parallel Sessions 3 

Auditorium  3.1 – ISSUES IN FINANCIAL ACCOUNTING  
IAS 38 AND MARKETS USE OF INTELLECTUAL CAPITAL - A STUDY OF INTANGIBLES AND CAPITAL STRUCTURE  
ANDREAS WIDEGREN  
The objective of this article is to both theoretically and empirically explore the effects intangible assets have on Swedish firms’ capital structure. More 
specifically, the effects after the introduction of the IAS 38, which allows capitalization of certain intangible assets on non-financial firms’ balance sheets. 
The results show a significant positive relationship between intangibles and a firm’s capital structure, hence the more intangibles the more debt, 
indicating that debt investors take reported intangible assets into consideration. This is in line with theories that believe that intangibles are value 
relevant and therefore should be capitalized. However, the results contradict theories that argue that intangibles should not be capitalized due to their 
presence in the cash-flow statement. Moreover, the other results show that tangible assets and size have a positive effect on capital structure, whilst 
growth opportunity, profitability and dividends have a negative effect on capital structure.    
DO MARKET PARTICIPANTS USE REAL OPTIONS REASONING TO ASSESS NATURAL RESOURCES AND THEIR ASSOCIATED RISKS? A VALUE-
RELEVANCE STUDY APPLIED TO OIL RESERVES  
VERONIQUE BLUM  
Natural resources seem difficult to represent in financial reporting, as testified by the International Accounting Standard Board’s (IASB) fifteen years 
attempt to define a specific standard relative to extractive activities and the preceding debates in the US, UK and Australia. Previous research led to 
controversial results and couldn’t disentangle historical cost and future revenues relevance. According to construal level theory perspective, distance to 
decision influences the cognitive approach. At the same time, real options methodologies appear to be relevant in pricing natural resources, and 
advantageously link near and remote information. However their usefulness as a means to capture intuition has little been surveyed. The present 
research addresses the following question: Do market participants use real-options-like-reasoning to assess long-term strategic assets? To answer, the 
authors study the value relevance of oil reserves optional values over 11 years (1996-2006), before the sector has been disrupted by shale explorations. 
The hypothesis is tested by introducing a heuristic value based on a vanilla real option value of reserves as the future oriented variable in Ohlson’s 
model. The findings contribute to regulatory issues by highlighting the value relevance of cognitive valuation models transforming the accounting 
variables in combination with economic variables of other sources and by suggesting the relevance of a set of information items combining current value 
and prospective risk (dispersion) as captured in a non-deterministic valuation model. 
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 IFRS 9 EXPECTED LOSS: A MODEL PROPOSAL FOR ESTIMATING THE PROBABILITY OF DEFAULT FOR NON-RATED COMPANIES 

 DAVID DELGADO, JOSE MORALES & CONSTANCIO ZAMORA 

 Under the IFRS 9 impairment model, entities must estimate the probability of default (PD) for all financial assets (and other elements) not measured at 
fair value through profit or loss. There are several methodologies for estimating this PD from market or historical information. However, in some cases 
entities do not possess market or historical information concerning a counterparty. For such cases, this paper proposes a model called Financial Ratios 
Scoring (FRS), by means of which an entity can obtain a “shadow rating” for a counterparty as a first step in estimating the PD. The model differentiates 
from other recent models in several aspects, such as the size of the database and the fact that it is focused on non-rated companies, for example. It is 
based on scoring the counterparty according to its key financial ratios. The score will place the counterparty on a percentile within a previously 
constructed sector distribution using companies with a credit rating published by rating agencies or financial vendors. The authors have tested the model 
reliability by calculating the internal credit rating of several companies (which have an official/quoted credit rating), and by comparing the rating obtained 
with the official one, and obtained positive results.    
THE BILLION THAT DISAPPEARED IN THE WAKE OF THE REFUGEE CRISIS – REVENUE RECOGNITION DEVIATION AND THE ROLE OF CFOS  
PIERRE DONATELLA & TORBJORN TAGESSON  
In the wake of the refugee crisis, the Swedish central government made an additional budgetary decision to allocate 9.8 billion SEK to municipalities and 
county councils. This decision occurred near the closing date of financial reports, and immediately triggered an intensive debate about when the 
governmental grant should be reported as revenue. The regulation stated that the entire grant was to be recognized as revenue by the end of 2016. 
However, 22.5 % of the municipalities chose to deviate from the regulation and neglected to recognize the revenue by that date. Previous research has 
explained accounting choices and adjustments of reported financial performance in public sector organizations using factors derived from economic and 
institutional theory. However, less attention has been paid to managerial influence as an explanatory factor. In this study, the authors use upper echelons 
theory, with a particular focus on CFO characteristics, in order to increase the explanatory power of the phenomenon income-decreasing adjustments 
of reported financial performance. The results show that the probability of revenue recognition deviation, and thus of income-decreasing adjustments 
of reported financial performance, decreases with CFO tenure and prior CFO experience in the municipal sector.   

Meeting Room 3.2 – NON FINANCIAL INFORMATION  
REGULATION AND REPORTING OF NON-FINANCIAL INFORMATION: THE EX-POST ASSESSMENT OF THE DIRECTIVE 2014/95  
CRISTIAN CARINI, CLAUDIO TEODORI, LAURA ROCCA & MONICA VENEZIANI  
Directive 2014/95, in force since 2017, is the first European step that requires companies to provide mandatory non-financial information (NFI). The 
regulation concerns sustainability information with the policy goal of increase accountability and comparability among European “public interest 
entities”. According to the framework of Regulatory Integrated Assessment, the study compares the disclosure before and after the Directive application 
considering the content (what) and the location of the information in companies’ reports (where). The aim is to contribute to the debate on regulatory 
policy evaluation, examining whether the ex-post assessment reveals a change in companies’ reporting behaviour about non-financial information, i.e., 
if the regulation achieves its policy objectives of improving sustainability disclosure. The oil and gas sector is chosen as a sample for the study, because 
it is one of the most advanced sectors in sustainability disclosure, and, if the regulation could affect this sector, it would be the same for less-informed 
ones. The findings show differences between the ex-ante and the ex-post phase: after the enforcement of the Directive there is an increase in the degree 
of disclosure (what) and a reduction in the level of overlap (where), with more companies choosing “embedded” reports. These results are a preliminary 
step in Regulatory Policy Evaluation and they could be seen as a contribution of academia to policy process.   
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MANDATORY VS. VOLUNTARY EXERCISE ON NON-FINANCIAL REPORTING DOES A NORMATIVE/COERCIVE ISOMORPHISM FACILITATE 
AN INCREASE IN QUALITY?  
JONIDA CARUNGU, ROBERTO DI PIETRA & MATTEO MOLINARI  
Non-Financial Reporting (NFR) has gained relevance at the European level, and from different perspectives (legislative, professional and academic). From 
the legislative perspective, Directive 2014/95/EU has required Member States to enact their respective regulations and move from a voluntary to 
mandatory NFR.  Thereby, this paper aims at investigating the quality of NFR in the light of the recent European Directive. Specifically, the study focuses 
on an assessment of the Non-Financial Disclosure (NFD) level of Italian companies obliged through Law 254/2016. The study is grounded on a conceptual 
model consistent with the institutional isomorphism mechanism, in the context of neo-institutional theory (DiMaggio and Powell, 1983). The method 
used to develop the analysis is mainly qualitative, based on both a deductive and inductive approach (Smith, 2017). A content analysis of 184 NFRs is 
manually conducted for a sample of 92 companies. The preliminary findings of a longitudinal analysis suggest that the level of quality of NFD does not 
increase moving from a voluntary to a mandatory basis. This explorative study contributes to the social and environmental accounting literature that 
focuses on NFD quality assessment, and also to the research gaps highlighted by La Torre et al. (2018) on mandatory corporate reporting as consequence 
of normative requirements, and by Roszkowska-Menkes and Aluchna (2017) on the relationship between regulation and mimetic, coercive and 
normative isomorphic mechanisms among organizations.   

 VOLUNTARY AND MANDATORY NON-FINANCIAL DISCLOSURE: A VIRTUOUS CYCLE. THE CASE OF ESTRA 

 SEBASTIANO CUPERTINO, PATRICE DE MICCO, MARIA PIA MARAGHINI, LOREDANA RINALDI & GIANLUCA VITALE 

 Sustainability reporting has increasingly spread among companies as a common practice due to a renewed managerial commitment, the rise of 
stakeholders’ informative pressure and the reinforced normative constraints. The largest European companies are rethinking nonfinancial information 
disclosure due to the 95/2014 EU Directive. Considering this scenario, recent studies have focused mainly on the quality of mandatory nonfinancial 
disclosure. Other studies have highlighted that a previous managerial experience in voluntary nonfinancial disclosure might support firms to better meet 
new regulation requirements. Despite this current debate in the literature, a research gap persists regarding the possible changes and challenges related 
to internal sustainability reporting processes, as well as the possible links between voluntary and mandatory nonfinancial disclosures. Filling these gaps, 
this paper presents a case study aiming at demonstrating possible effects on the overall sustainability reporting internal process produced by the new 
EU Directive. In doing so, the study focuses on the interaction between voluntary and mandatory nonfinancial disclosures to understand how they affect 
each other. The authors have designed their study adopting the framework proposed by Baret and Helfrich (2018). The results show that firms with 
experience in voluntary sustainability reporting can better face the challenges introduced by the new EU nonfinancial mandatory disclosure regulation. 
Hence, voluntary and mandatory nonfinancial reporting can be seen as parts of a same process, linked by a virtuous cycle able to reinforce and improve 
both managerial practices.    
ANALYSING THE QUALITY OF THE NON-FINANCIAL STATEMENT OF ITALIAN COMPANIES AFTER THE INTRODUCTION OF LEGISLATIVE 
DECREE N. 254 OF 2016  
GIACOMO LANDI  
The goal of this research is to enhance understanding of the quality of information in the Non-Financial Statement. In order to analyse the quality level 
of the information disclosed, an index score is created, applied to a sample of 149 Italian listed companies, which published for the fiscal year 2017 their 
first mandatory Non-Financial Statement. The focus is on the quality of non-financial information published by companies and not on the quality of the 
policies in the report. It is expected that companies already involved in CSR practices will achieve a better score in all dimensions, and a better quality 
score index for those industries defined as a “sensitive sector” for their attention to Environmental, Social and Governance (ESG) information disclosure. 
The contribution of this work is twofold, firstly by raising interest in non-financial information and its disclosure, and secondly by exploring CSR disclosure 
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and the quality of the report which include this information. In this context, the paper discusses the introduction of the European Directive 2014/95/EU 
and its implementation EU Member States. This research represents a preliminary analysis on the impact in the first year of application of the EU Directive 
in Italy.   

Laboratory 3.3 – OTHER PERSEPECTIVES ON FINANCIAL ACCOUNTING  
REFLECTING OR SHAPING REALITY - A QUALITATIVE CASE STUDY OF THE INTRA-ORGANISATIONAL INTERPRETATION AND 
MOBILISATION OF IFRS 15  
TOMAS HJELSTROM, PAULINE HENRIKSSON-RAHM, ALEXANDRA OLSSON & EBBA SJÖGREN  
This study explores the introduction of the revenue recognition standard, IFRS 15, into a global, multinational organisation. Through a single, qualitative 
case study based on semi-structured interviews, it aims to examine the intra-organisational interpretation and mobilisation of IFRS 15. By applying the 
theoretical concept of boundary-work as introduced by Gieryn (1983), this study finds that, in an attempt to concretise what the standard meant for the 
organisation, the group accounting function standardised the processes and practices relating to the revenue recognition process. This resulted in 
increased centralisation and decreased flexibility for the operational organisation. As a response, organisational actors mobilised themselves to create 
boundaries, to define and redefine their positions in the organisational context. Hence, the requirements of IFRS 15 created a tension between the 
vertical, hierarchical, steering process and the horizontal, operational process, where the hierarchical structure was less rigid. These findings suggest 
that as the standard was introduced, it became dispersed in the organisation, resulting in various enactments within the organisation. Thus, the study’s 
main contribution to the literature on the intra-organisational interpretation of accounting-related regulatory frameworks and concepts, as IFRS, is that 
rather than being a single implementation process, the interpretation of an accounting standard can become enacted through multiple implementation 
processes in various organisational places.    
FINANCIAL REPORTING QUALITY IN BUSINESS COMBINATIONS  
SAVERIO BOZZOLAN, ANDREA LIONZO & FRANCESCA ROSSIGNOLI  
This paper examines CEO’s and CFO’s experience in moulding financial reporting quality. Drawing on upper echelons theory, the study investigates the 
purchase price allocation process where managers convey their experience subject to the accounting standard leaving latitude of discretion for 
alternative options. The authors analyse a sample of business combinations performed by IFRS compliant companies benefitting of a proprietary data. 
Results show that while CEO experience contributes in increasing financial reporting quality, tenured CFOs tend to provide opaque information about 
the purchase price allocation process. Even if the adoption of the new IFRS 3 (2008) for business combination has improved financial reporting quality, 
tenured CFOs moderate such improvements. The paper sheds light on the role of top managers’ experience in technical accounting decisions, providing 
evidence in favour of accounting regulators who oversee the process of standard setting.   

 THE LEGITIMACY OF GLOBAL ACCOUNTING RULES - CHALLENGES FROM THE VIEW OF PATH-DEPENDENCE THEORY 

 ESTHER PITTROFF 

 This paper discusses the legitimacy of the convergence of accounting regulation from the view of path-dependence theory. It will be shown that 
legitimacy of converged accounting rules is hardly possible because of the path-dependent development of corporate governance systems. The 
development of corporate governance systems depends on the prevailing norms and beliefs of the society and all elements of the corporate governance 
system have to be consistent with these values. For this reason, real convergence of accounting standards requires a convergence of the corporate 
governance systems. The paper analyses the developments of accounting convergence and discusses different convergence strategies from the view of 
legitimacy theory and path dependence theory. Finally, the paper presents a hypothetical idea under which real convergence of accounting standards 
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seems possible. The results of the paper are relevant for accounting research and regulators as well because it analyses the influence factors of 
convergence and it helps to understand why real convergence of accounting regulation is hardly achievable.    
THE MATERIALITY PRINCIPLE IN THE ACCOUNTING AND “NON ACCOUNTING” DIMENSIONS: IS THERE A COMMON PATH?  
DAVID ALEXANDER, ROBERTO APRILE & FEDERICA DONI  
This paper explores the concept of materiality and applies it in particular to the emerging phenomenon of Integrated Reporting. Materiality, in very 
general terms, relates to the concept that information which is worth transmitting via the corporate reporting process should be expected to have some 
influence or effect on the behaviour of the recipient. Why IR? Because it represents a ‘tension point’ since it combines two different kinds of information 
and approaches: the accounting and the non-accounting approach (in some cases close to social and environmental reporting and assurance). This 
situation “creates potential tensions between logics” (Edgley et al., 2015, p. 2). The paper analyses the evolution of the concept of materiality and its 
relationships with other principles (including particular reference to the subset of papers analysing materiality within IR). The principle is not considered 
as an autonomous element, but as one of the aspects of a holistic system of principles and concepts that reinforce themselves and allow the concrete 
and effective working of the materiality principle. By using an innovative classification and schema generally not adopted within the international 
literature, this research can help the understanding of the materiality principle in its multidimensional approach and function. The paper also analyses 
the contributions arising from the main international accounting standard setter (IASB), the main international auditing standard setter (IAASB), and 
from professional bodies and organisations (IIRC, IRC of South Africa, GRI, AccountAbility).   

Meeting Room 2 3.4 – BANK ACCOUNTING REGULATION  
SUPERVISORY REPORTING PREFERENCES AND BANK TRANSPARENCY: EVIDENCE FROM THE EUROPEAN SINGLE SUPERVISORY 
MECHANISM  
FERDINAND ELFERS  
This paper investigates how a shift in the prudential supervisor’s reporting preferences can influence supervised banks’ reporting behaviour and external 
transparency. The staggered introduction of a unified supervisor for major Eurozone banks within the Single Supervisory Mechanism (SSM) from 2014 
and the simultaneous Asset Quality Reviews (AQR) by the European Central Bank together offer a clearly identified setting that allows to control for 
firm-level variation in the impact of the SSM on supervisory strictness. It is found that the SSM implementation had a positive effect on timely loss 
recognition only for those banks that were identified by the ECB as having insufficient provisions in the AQR. This effect is particularly pronounced for 
firms whose prior national supervisors were more likely to be captured, and also depends on the level of supervisory resources available in each SSM 
country. The author observes that a corresponding effect on market liquidity extends to all banks that became subject to SSM supervision. Overall, the 
results indicate the importance of acknowledging heterogeneity in supervisory enforcement incentives on firm and country level when evaluating 
regulatory reforms.    
FAIR VALUE ACCOUNTING AND IMPLICATIONS FOR BANKS TRADING PORTFOLIOS: THE CASE OF IFRS ADOPTION IN EUROPE  
SILVIU IONUT GLAVAN & MARCO TROMBETTA  
The authors analyse an extensive database composed by 4,497 banks (unconsolidated accounting reports) and respectively 941 banks (consolidated 
reports) for the period 1999-2007. First, by looking at a special sample of 318 banks that adopted IFRS in 2004 and which present their results as both 
local (i.e. at historical cost) and IFRS (i.e. as fair value) for this year, the authors discover that the fair value accounting application reveals a significantly 
riskier trading portfolio than historical cost accounting. For the same year, the project values corresponding to the trading portfolio are higher with fair 
value accounting than with the historic cost accounting regime. The case of French origin countries and especially French banks is special: they present 
an opposed pattern and are the most affected by the fair value accounting introduction. Finally, using the entire samples, it is observed that, after IFRS 
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adoption, the banks are slowly adjusting their trading portfolios year by year towards more conservative portfolios, coherent with the predictions of the 
recent analytical literature.    
TRANSPARENCY AND ACCOUNTABILITY INFLUENCES OF REGULATION ON RISK CONTROL: THE CASE OF A SWEDISH BANK  
EINAR IVEROTH & SHRUTI KASHYAP  
This paper explores the influence of financial regulation on risk control changes within a large listed bank in Sweden. The study employs a qualitative 
methodology structured around in depth case study of Banque de Montagne, a Swedish bank with an international presence. The empirical data consists 
of interviews, field observations, and internal documents. The data uncovers the practices and activities connected to the case firm’s on-going efforts 
to reorganize and create internal control mechanisms under a regulation-mandated newly structured risk organization. Specifically, the paper 
investigates the impact of the European Banking Authority´s Guidelines on Internal Governance (GL 44), through Swedish Financial Regulation FFFS 
2014:1, on the bank’s risk organization along the three-lines-of-defence model of internal control. FFFS 2014:1 comprises the Swedish implementation 
of GL 44, which requires banks to create new risk control structures, processes, and roles through a mandated split between the operational risk and 
compliance functions. The research identifies the relevant changes to transparency and accountability mechanisms across the three lines of defence. 
The operationalization of these concepts through risk control mechanisms is an important consideration for both banks and regulators who rely on the 
three lines of defence model as an industry-wide adoption for effective risk control. The findings suggests that, whilst intra- and inter-organizational 
accountability mechanisms have strengthened under the changed organizational structure through the implementation of FFFS 2014:1, challenges to 
effective transparency remain.    
DOES IFRS 9 INCREASE FINANCIAL STABILITY?   
ARNDT-GERRIT KUND & DANIEL RUGILO  
IFRS 9 substantially affected the financial sector by profoundly changing the impairment methodology for credit losses. This paper analyses the 
implications of the change from IAS 39 to IFRS 9 in the context of financial stability, and sheds light on two effects. First, the “cliff-effect”, which refers 
to sudden increases in impairments. It occurred under IAS 39, as credit losses were only recognized once they were identified. As a result, impairments 
often came late and abruptly. IFRS 9 was designed to mitigate this issue by applying a staging approach, which requires the gradual recognition of 
expected credit losses (ECL). This benefit, however, comes at the cost of “front-loading” impairments, which is the second effect investigated. The earlier 
recognition of losses may adversely impact bank resilience by lowering capital levels. The authors empirically investigate, whether the conjunction of 
both effects constitutes a net benefit for the financial sector using the European bank stress test from 2014 to 2018. It is a natural experiment, in which 
all banks are subject to the same regulations and exogenous shocks. This characteristic allows the authors to control for otherwise immeasurable effects 
and to reveal the true implications of the ECL model in light of the “cliff-effect” as well as the “front-loading” effect. Furthermore, the calculation of a 
baseline and an adverse scenario allows us to investigate the vigorousness of procyclicality under IFRS 9 compared to IAS 39.   

11:00 - 11:30 Coffee Break   

11:30 - 13:00 Parallel Sessions 4 

Auditorium  4.1 – STANDARD SETTING PROCESSES 

 STRATEGY AND EFFECTIVENESS OF AUDIT FIRMS IN THE LEASE STANDARD-SETTING PROCESS 

 LUCÍA MELLADO-BERMEJO & LAURA PARTE-ESTEBAN 

 Large and mid-tier audit firms generally submit a comment letter for each Exposure Draft and Discussion Paper in the IASB accounting due process. This 
paper examines audit firms’ motivation to lobby on the standard setting process using the lease project. Specific objectives of the article include the 
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following: i) to understand the strategy developed by audit firms to persuade regulators in the standard setting process; ii) to examine the effectiveness 
of audit firms through the comment letters submitted in the standard setting process; iii) to detect differences in the lobbying behavior through audit 
firms: Big 4 audit firms, mid-tier audit firms and other audit firms. For analyzing comment letters, the authors use content analysis methodology through 
LIWC (Linguistic Inquiry and Word Count) software and hand codification. The findings show difference strategy across audit firms. The research also 
provides a deeper understanding of the motivations behind audit firms to participate in the accounting standard setting process and their effectiveness.    

 CONSTITUENT LOBBYING INFLUENCING THE IMPLEMENTATION OF THE 34TH EUROPEAN ACCOUNTING DIRECTIVE: THE CASE OF ITALY 

 PAOLA ROSSI 

 On 29 June 2013, the European Commission released the Thirty-fourth European Accounting Directive. According to Sunder (1988), the introduction of 
a new regulatory framework, concerning principle accounting issues, might very likely result in significant economic and social repercussions. Thus, 
legislative bodies cannot merely take into consideration technical advice but have to account for opinions expressed by national players representing 
the current social and economic background. This fact naturally raises the need for a broader understanding of the extent to which government bodies 
are sensitive to constituent lobbying-pressure. By evaluating published comment letters, a generalized log-linear model allows the calculation of the 
odds of proposals being successful with respect to the following constituent lobbyists: preparers (industry), users (audit companies), the Accounting 
Standard Committee of Germany (DRSC). Consistent with the literature on constituent lobbying, the statistical analysis evidences power equivalency 
characterizing lobbying actions attempting to influence the introduction of the Thirty-fourth European Accounting Directive in Germany. Moreover, 
audit lobbyists have the highest degree of influential power, whereas industry is the weakest lobbying group. When considering two-way interactions 
(i.e. agreement), all constituents are reliant on cases of agreement in order to push through their proposals.   

 THE (CONCEPTUAL?) FOUNDATION OF THE EXPECTED CREDIT LOSS MODEL OF IFRS 9 – A CASE STUDY ON THE USAGE OF THE 
CONCEPTUAL FRAMEWORK IN LIGHT OF THE PUBLIC INTEREST 

 SELINA ORTHAUS & DANIEL RUGILO 

 The constitution of the IFRS Foundation requires IASB members to act in the public interest and to have regard to the Conceptual Framework (CF) when 
setting standards. Since the financial crisis, the public interest is increasingly associated with the idea of financial stability, which the IASB clearly deems 
as an objective of prudential regulators. Nonetheless, it assumes that setting standards, which produce decision useful information for capital providers, 
serves the public interest by contributing in the long term to trust, growth and financial stability in the global economy. This paper takes the introduction 
of the expected credit loss (ECL) impairment model for financial instruments in IFRS 9 as a case to empirically study the interrelation of the CF and the 
public interest in IASB’s standard-setting decisions due to the high interest of political and regulatory bodies in this project. This analysis reveals that the 
ECL model, representing one of the most prudent features of existent IFRS, was mainly developed in a time when the IASB insistently rejected prudence 
to form an element of the CF by emphasising the merits of neutrality. Neither the IASB nor its constituents addressed this conceptual breach in more 
depth during the drafting process of IFRS 9. Instead, the introduction of the ECL model was justified with reference to the financial crisis and – counter-
intuitively – the information needs of investors. The authors conclude that the reasoning provided by the IASB can be rather ascribed to the financial 
stability implications of the “public interest” and raise concerns whether a CF, which seems to be silently overridden by the IASB, can still be regarded 
as a credible theoretical foundation of IFRS.   

Meeting Room 4.2 – GOODWILL AND INTANGIBLES 

 GLOBAL VALUE RELEVANCE OF INTANGIBLES 

 FINN SCHOELER 



   

26 

 

 This research isolates the intangible resource-related accounting numbers in the Balance Sheet and in the Income Statement, and studies the value 
relevance of intangibles across countries and culture, and across different accounting regimes. In contrast to previous value relevance studies, this is a 
global cross-country study. Previous research is characterised by focusing on one or a few accounting variables in one or a few countries, which are 
deemed to be value relevant if a significant association with equity market value can be established. From the global ORBIS-database, the authors 
selected all listed non-financial and non-insurance companies with non-negative equity and applicable intangible assets and R&D information in the last 
available financial year, which generated a sample of 22,372 public company accounts from 113 different countries from all over the world. Based on 
available information from PWC and IAS Plus on the use and implementation of IFRS and US-GAAP, the study establishes a categorisation of each 
country’s accounting regime reflecting if IFRS is required, permitted, or disallowed for listed companies in each country.   

 MARKET CONDITIONS AND THE RECOGNITION OF SUBJECTIVE GOODWILL AND WINDFALLS  

 YUKO KATSUO ASAMI & CARIEN VAN MOURIK 

 This paper discusses the impact of uncertainty and market conditions on different income concepts and their associated recognition and measurement 
bases for the IASB Conceptual Framework and International Financial Reporting Standards (IFRSs). In imperfect and incomplete markets, subjective 
goodwill arises and, therefore, the unit of account becomes relevant. The paper shows how subjective goodwill is converted into realised accounting 
profit and realisable income. Under uncertainty, expectations regarding future cash flows and market prices may not come true and, therefore, positive 
or negative windfalls arise. The paper shows how windfalls are recognised in economic income and variable income. Finally, the paper illustrates the 
conversion of subjective goodwill and the realisation of windfalls under conditions of uncertainty and imperfect and incomplete markets. The paper 
concludes with an argument for the recycling of other comprehensive income and indirectly articulated financial statements.   

 A COMMENT ON THE “PRE-ACQUISITION HEADROOM APPROACH” FOR GOODWILL IMPAIRMENT TESTS 

 NICLAS HELLMAN & TOMAS HJELSTRÖM 

 The post-implementation review of IFRS 3 (Business Combinations) pointed at various deficiencies causing goodwill impairment losses to be recognized 
“too little, too late” (IFRS Foundation 2015). One of the main reasons for goodwill impairment test ineffectiveness under current IFRS Standards is the 
allocation of acquired goodwill to a pre-existing unit with economic, non-recorded goodwill. IASB staff have suggested a solution to this problem, the 
so-called Pre-acquisition Headroom (PH) Approach. This paper provides an analytical evaluation of the PH Approach by comparing it with the current 
IFRS model and a framework developed by Johansson, Hjelström, and Hellman (2016) based on Johnson and Petrone (1998). It also presents an analytical 
approach to measure the effectiveness of goodwill valuation and impairment tests. The study concludes that the PH Approach results in a more effective 
impairment test than the current IFRS model. Compared to the Johansson et al. (2016) approach, considering growth scenarios, the PH Approach is more 
effective in the short run and less effective in the long run. The analysis further shows that the PH Approach is “over-effective” (“too much, too early”) 
in situations where, for example, the economic value decreases in parts of the unit not related to the acquisition.   

Laboratory 4.3 – BANK ACCOUNTING REGULATION 

 REGULATORY CAPITAL MANAGEMENT TO EXCEED THRESHOLDS 

 LUCIANA MARIA OROZCO RUIZ & SILVINA RUBIO 

 Analysing public and private US commercial banks, the authors document a discontinuity around the 10% regulatory capital ratio. This threshold 
separates well-capitalized from adequately capitalized banks, granting benefits to banks that fall into the former category. They find that the strength 
of the discontinuity varies with changes in regulations affecting banks’ incentives and ability to meet the threshold. Moreover, the authors also find that 
well-capitalized banks are discontinuously more likely to increase brokered deposits, which is consistent with regulations restricting adequately 
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capitalized banks’ access to this source of financing. Finally, it is shown that banks use their accounting discretion to meet this threshold by engaging in 
both accrual and real regulatory capital management.   

 THE ROLE OF BANKING SUPERVISION ON RISK DISCLOSURES AND FINANCIAL REPORTING QUALITY  

 DANIELA ALBUQUERQUE, ANA ISABEL MORAIS & INES PINTO  

 The aim of this paper is to analyse the effect of the level of supervisory power on financial reporting quality, including the level of disclosure of loan loss 
provisions (LLPs) and managerial discretion. The sample includes 60 European banks from 15 different countries. Financial data and disclosure policies 
were hand collected from the financial statements available in English for the financial years between 2012 and 2015. The results show that banks from 
countries with high enforcement settings disclose more information about loan loss provisions. However, when the level of disclosure is split into IFRS 
7 and Pillar 3 disclosures, the results show that banks from countries with higher level of supervisory power only disclose more information regarding 
Pillar 3 and not IFRS7. These findings suggest that different level of supervisory powers influence differently the enforcement of risk disclosure 
requirements. Additionally, The authors conclude that managerial discretion is lower in banks with higher level of supervisory power. Finally, the authors 
also observe that after the launch of the Single Supervisory Mechanism (SSM), there is an increase in income smoothing. This evidence can be justified 
by inconsistency problems that may arise with the implementation of a supervision framework conducted on two levels.   

 DISCLOSURE CHOICE WHEN MARKET-WIDE EXTERNALITIES MATTER: EVIDENCE FROM IFRS ADOPTIONS BY CENTRAL BANKS 

 IGOR GONCHAROV, ZOLTAN NOVOTNY-FARKAS & XIAOYONG WU 

 The existence of market-wide externalities of firm disclosures and evidence on whether firms internalize such externalities in their disclosure decisions 
are important for the design of accounting standards. However, the literature lacks such evidence because commercial firms primarily trade off private 
costs and benefits, not the externalities, of their disclosures. The authors address this gap by examining central banks whose disclosures generate 
market-wide externalities with social welfare consequences. Specifically, central bank disclosures support effective monetary policy by managing market 
expectations, but can also create negative externalities by crowding out private information acquisition or triggering coordination failures such as bank 
runs. Using IFRS adoption and observable deviations from IFRS as proxies for disclosure choice, the authors find that IFRS adoption is positively associated 
with increased demand for credible information. However, where private agents are already well informed and the risk of coordination failures is higher, 
central banks are less (more) likely to adopt IFRS (to deviate from IFRS disclosure rules). Moreover, when the perceptions of central banks’ financial 
strength and independence are likely compromised by increased fair value recognition, IFRS adoption (deviations from fair value-related IFRS rules) is 
less (more) likely. The results provide evidence on the importance of externalities in shaping the disclosure and reporting standards from the social 
planner’s perspective. The authors show how accounting standards can arise as a socially optimal response to reporting externalities that vary over time 
and across institutional settings.   

13:00 - 14:00 Lunch   

14:00 - 16:00 Parallel Sessions 5 

Auditorium  5.1 – VALUATION AND PRICING 

 TARGET PRICE OPTIMISM, INVESTOR SENTIMENT, AND THE INFORMATIVENESS OF TARGET PRICES 

 MARKUS BUXBAUM & WOLFGANG SCHULTZE 

 This paper provides large sample evidence that financial analysts’ target prices are more informative in periods of low investor sentiment compared to 
high sentiment. While prior research argues that target prices have differential investment value depending on analysts’ use of sophisticated or heuristic 
valuation models, the authors find that that these differences are largely explained by investor sentiment, and that the investment value of target prices 
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based on both sophisticated and heuristic valuation models is close to zero in periods of high sentiment. Return predictability is highest for target prices 
based on sophisticated valuation models during periods of low sentiment, but only slightly higher than for heuristics. Also, target price errors are lower 
for low sentiment. In periods of low sentiment, when concurrent market prices are below intrinsic values and target prices are above market prices due 
to analysts’ optimism, target prices are more reflective of intrinsic values and hence more informative. In addition, the paper shows that investors do 
not understand the differential informativeness of target prices. Market reactions to target price revisions do not reflect the higher informativeness in 
low sentiment. Rather, investors overreact to target price revisions in high sentiment, potentially fuelling the build-up of bubbles.   

 FORBEARANCE OR PUNISHMENT: DOES THE STOCK MARKET VALUE PAST NON-GAAP REPORTING AROUND MATERIAL RESTATEMENTS? 

 JENS MÜLLER, SÖNKE SIEVERS & CHRISTIAN SOFILKANITSCH 

 This article examines whether market consequences attributable to material restatements differ between firms with aggressive and non-aggressive pre-
restatement disclosure. The authors find that firms with non-aggressive pre-restatement disclosure experience significantly smaller declines in the 
information content of earnings and less severe market reactions around the restatement announcement. In particular, they show that the earnings 
response coefficient (ERC) for aggressive firms is revised downwards from a relatively high pre-restatement level to a new equilibrium, which is similar 
to the level of non-aggressive firms. The downward revision for non-aggressive firms is significantly smaller compared to the aggressive disclosing firms 
(–58.9% vs. –16.8%), suggesting that firms with aggressive pre-restatement disclosure were overvalued before the restatement. The decline in the ERC 
is long lasting (for up to three years) for aggressive pre-restatement disclosure firms and short-lived for non-aggressive firms. Concerning the market 
reaction around the restatement announcement date, the authors document a more negative reaction for aggressive firms with –15.7% as compared 
to non-aggressive firms with –4.2%. Additionally, they observe that aggressive firms exclude relatively large amounts of recurring expenses, which inflate 
non-GAAP EPS just before the restatement and are more likely to meet and beat analyst forecasts. Overall, the paper presents evidence that 
aggressiveness of pre-restatement disclosure positively correlates with the severity of market consequences for material restatement firms.   

 VALUE RELEVANCE OF EXCESS RETURN ON PENSION ASSETS AND PENSION OCI COMPONENTS 

 KUN YU 

 This study investigates the value relevance and persistence of the excess of expected return over interest income on pension assets (excess return on 
pension assets) and pension-related other comprehensive income (OCI) components under SFAS No. 158. Using a sample of 4,474 observations for 925 
US firms from 2010 to 2015, the author finds that firm value is positively associated with the excess return on pension assets and prior service cost OCI 
adjustment, but not associated with net pension loss OCI adjustment. The Mishkin test indicates that investors overestimate the persistence of the 
excess return on pension assets, and treat the transitory prior service cost OCI adjustment as if it is an intangible asset. Consequently, the market 
overprices firms with large excess return on pension assets and prior service cost OCI adjustment. In contrast, investors appear to correctly understand 
the transitory feature of net pension loss OCI adjustment. Overall, the results suggest that investors have difficulty understanding the implications of 
the excess return on pension assets and prior service cost for future earnings under US GAAP, and highlight the importance of separating pension OCI 
components from the other OCI items when examining the value relevance of OCI.   

 DOES LONG-TERM ORIENTATION IN EXECUTIVE COMPENSATION FOSTER INVESTMENT EFFICIENCY? 

 MATTHIAS REGIER 

 This paper examines whether long-term orientation in executive compensation influences investment decisions. The author exploits a compensation 
regulation designed to foster long-term sustainability as exogenous trigger to lengthen contractual performance assessment and vesting periods. It 
appears that treated firms invest more efficiently after the act as they have lower levels of abnormal investment. This result is robust to different 
measures of investment as well as several models of expected investment. Further analyses suggest that the lower abnormal investment stems to a 
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higher extent from reductions in over-investment. It is concluded that long-term orientation has a positive impact on real behaviour regarding capital 
investments. The study contributes to our understanding of the economic consequences of long-term incentives and the determinants of corporate 
investment efficiency.   

Meeting Room 5.2 – OTHER REGULATORY EFFECTS 

 THE EUROPEAN UNION EMISSIONS TRADING SCHEME: ENVIRONMENTAL AND ACCOUNTING REGULATION 

 SIMONE LAZZINI, ZEILA OCCHIPINTI & ROBERTO VERONA 

 Environmental regulation potentially has a relevant role in reducing the negative effects of the firm's economic activities on the environment and thus 
in improving firms’ environmental performance. However, environmental regulation can impose binding reduction targets of pollution, which can affect 
negatively the financial performance of firms. Additionally, the institutional framework of the environmental regulation potentially affects the 
representation of firms’ environmental performance in their financial statements. Against this background, the purpose of this paper is two-fold. First, 
it aims to investigate the effectiveness of the European Union Emissions Trading Scheme (EU ETS) in promoting companies’ environmental and financial 
performance at the same time. Second, it aims to investigate how EU ETS affects the representation of environmental performance inside firms’ financial 
statements. To reach their aim, the authors follow two main stages of analysis. First, with descriptive statistics and archival data analysis, the authors 
investigate the effects of the EU ETS institutional framework on firms’ environmental and financial performance. Secondly, they develop a comparative 
analysis of the IAS/IFRS and Italian accounting standards concerning the recording of emission allowances. The findings show that the EU ETS, a flexible 
regulation, is effective at improving firms’ environmental performance and at safeguarding firms’ financial performance. Additionally, it is found that, 
under IAS/IFRS and Italian accounting standards, environmental performance is included in the financial statements by recognizing the cost for polluting 
on an accrual basis.   

 DLT-BASED TOKENS CLASSIFICATION TOWARDS ACCOUNTING REGULATION 

 LUZ PARRONDO 

 Distributed Ledger Technologies (DLT) are decentralized, secured and immutable ledgers that allow technology to intermediate and empower a new 
ecosystem-based business model. Moreover, DLT-based tokens can represent a wide variety of assets from securities to commodities or merely as 
means of payment. However, the tokens may (alternatively or jointly) also represent the access to a network, an incentivation system or a right for 
future consumption of goods or services. Regardless of some initial efforts to disentangle the different types and functionalities of tokens, ambiguity 
persists and presents a challenge for accounting and business practices in general. The aim of this paper is to draw the lines to classify DLT-based tokens 
as payment tokens, utility tokens and security tokens, and give initial guidance for accounting treatment. The paper proposes three factors as 
determinants for classifying these digital tokens. First, existence of legal right against a counterparty; second, token functionality and token-value 
stability; and third, cash flow risk for the token-holder, such as expectation of profits or losses from the effort of others, speculation due to price volatility 
or time gap between the token sale and the initiation of the DLT-based network service. The analysis suggests that tokens holding none of the conditions 
should classify as payment tokens, tokens holding the first and second condition should classify as utility tokens, and tokens satisfying the first and third 
condition should be considered a security token, falling into the financial regulatory framework.   

 WHAT EFFECTIVE CHANGES HAVE GENERATED THE GENDER QUOTAS. THE CASE OF ITALY 

 AMALIA CARRASCO GALLEGO, ROBERTO DI PIETRA, CONSTANCIO ZAMORA & GIACOMO LANDI 

 This study aims to examine which effective changes generate the quota regulation. In this respect, a number of questions arise. is it just a question of 
complying with the quota regulation or are these changes of substance? Do the companies have unqualified female candidates to fulfil the quota 
regulation? Has the firm's value decreased? To address such questions, the research has examined the Italian case, after Law 120/2011. The authors 



   

30 

 

have selected a sample of 45 companies listed from 2010 to 2016, and have examined the impact on skills and expertise of women and men directors 
and on the value of firms. In addition, the following changes in the main corporate governance characteristics have been observed: board size, 
executive/non-executive director and chair, independent/non–independent; also, the role of women within the boards of directors in family business, 
State-owned companies and non-controlled companies. Sector and firm size are used like control variable. These observations have highlighted change 
in the diversity of Italian boards of directors in listed companies in the years just after the Law enforcement.   

 A CONCEPTUAL FRAMEWORK FOR ACCOUNTING AND ACCOUNTABILITY OF REGULATED INDUSTRIES IN THE TRANSITION FROM EX-
ANTE REGULATION TO EX-POST REGULATION 

 LUCIA GIOVANELLI & FEDERICO ROTONDO 

 This paper aims to explore accountability relationships that emerge in regulated industries moving from ex-ante to ex-post models in order to propose 
a conceptual framework capable of remedying the shortcomings of the extant ones and, in particular, the conceptual framework established by Vass 
(1992). The new framework is also used to identify which accounting model is required to improve the effectiveness of regulation. An empirical 
investigation was carried out following a mixed methods approach in the context of the Italian airport industry, which constitutes a suitable setting for 
assessment of the accounting model's ability to meet the information needs of different interest groups during transition from ex-ante to ex-post 
regulation. The implications for financial reporting quality are also discussed in the light of the directions of increased regulatory intervention which, as 
argued by Vass (1992), set up a demand for more extensive information for the regulated company.   

Laboratory 5.3 – EARNINGS AND TAXATION 

 DOES OWNERS’ FULL LIABILITY AFFECT DEBT-RELATED EARNINGS PROPERTIES? - EVIDENCE FROM EUROPEAN PRIVATE FIRMS 

 JOCHEN BIGUS & NADINE GEORGIOU 

 In contrast to those of private corporations, the owners of sole proprietorships and partnerships are held fully liable for the firm’s liabilities, the authors 
expect owners’ full liability to mitigate agency problems of debt, implying that debt covenants should become less necessary with sole proprietorships 
and partnerships than with private corporations. For a large sample of European private firms, they find that sole proprietorships and partnerships 
exhibit less earnings smoothing and lower levels of conditional conservatism than private corporations. Furthermore, it is found that these differences 
in earnings smoothing and in conditional conservatism increase when the bankruptcy code is weak or when it offers the possibility for going concern. 
Stricter legal minimum capital requirements for corporations are associated with marginally higher levels of earnings smoothing and of conditional 
conservatism. Tax-book conformity moderates the association between full liability status and earnings smoothing (and conditional conservatism) 
because financial reports are also used for tax purposes. This paper provides evidence that the institutional framework influences the association 
between full liability status and debt-related earnings properties.   

 IMPACT OF OPERATING RISK AND LEVERAGE ON EARNINGS PROPERTIES IN PRIVATE FIRMS 

 HANS SCHULZE SCHWIENHORST 

 This empirical study examines the relationship of operating risk and leverage and their complementary effects on earnings properties, namely conditional 
conservatism and earnings smoothing in private firms. The study does not only observe the individual association of operating risk and leverage with 
earnings properties, but how operating risk influences earnings properties given different levels of leverage. The empirical results of the study primarily 
contradict the initial hypothesis for conservatism. While weak evidence for the positive link of leverage with conservatism is found, operating risk is 
empirically not associated with more conservatism, but with less conservatism. This effect is even stronger for high levels of leverage. Additionally, both 
leverage and operating risk are linked to more earnings smoothing. For their joint effect on earnings smoothing no consistent empirical results are found.   
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 DO FOREIGN INSTITUTIONAL INVESTORS MATTER ON THE DECISION OF CORPORATE TAX PLANNING IN EMERGING MARKET? 

 TE-KUAN LEE & TENG-SHENG SANG 

 This paper utilizes Taiwan’s specific corporate tax policy reform (that is, to increase corporate income tax by removing several exemption items but 
concurrently decrease the corporate income tax rate from 25% to 17%) to examine the firm's decision on the trade-off between the benefit of corporate 
tax savings and greater earnings, which are favoured by foreign institutional investors. Tax savings and financial earnings both affect firms’ tax planning 
activities, which is seldom mentioned. The findings show that firms with greater foreign institutional ownership are inclined to pursue higher accounting 
earnings, rather than the tax savings. That is, firms with greater foreign institutional ownership tend to do more upward real earnings management 
when they have an effective tax rate less than 17% in the year preceding the tax reform. The study also finds that firms with greater foreign institutional 
ownership tend to do less downward accrual earnings management when they have effective tax rate more than 20% in the year before the tax reform. 
Finally, this study also discerns possible reasons why firms want to cater to foreign institutional investors, as the results document that firms with 
considerable foreign institutional ownership doing upward earnings management will have more abnormal returns when firms declare their earnings 
under this context, but have lower implied cost of capital in contrast to the ones which do less upward earnings management or have lower foreign 
institutional investors’ holding.   

 DOES TAX DISCLOSURE CONFUSE INVESTORS? 

 NADIA GENEST & YUCHEN WU 

 This paper investigates whether and how mandatory disclosure of selected tax-return information as well as additional voluntary tax disclosure affects 
divergence of opinion among investors, reflected in higher trading volume due to differential interpretations. The authors investigate the information 
content of tax disclosure and draw inferences on whether investors are able to interpret tax information, and on whether sophisticated investors are 
better at understanding such information, using the Australian setting in which both mandatory and voluntary disclosure have recently been introduced. 
It is shown that around the first mandatory disclosure event, investors of disclosed firms disagree more than investors of non-disclosed firms. This effect 
is more pronounced for companies with low institutional ownership – i.e. with less sophisticated investors. The study also tests whether and how 
additional voluntary tax disclosure complementing the mandatory tax-return disclosure is associated with investor disagreement. For firms with high 
(low) institutional ownership, voluntary tax disclosure is associated with lower (higher) disagreement from interpretations. The overall results suggest 
that institutional, more sophisticated investors can interpret tax information (both mandatory and voluntary) better. For less sophisticated investors, 
more tax information may cause some confusion and different interpretations and thus more disagreement. This paper presents noteworthy and novel 
results on whether investors understand mandatory and voluntary tax disclosure.   

Meeting Room 2 5.4 – ACCOUNTING SYSTEMS 

 ACCOUNTING SYSTEM EVOLUTION IN POST-COMMUNIST BALKAN COUNTRIES (1989-2019): A GENERAL SURVEY AND A DETAILED 
ALBANIAN INVESTIGATION 

 DAVID ALEXANDER, JONIDA CARUNGU & STEFANIA VIGNINI 

 This paper takes as inspiration the recent work on “substance over form” across languages and cultures by Alexander et al. (2018). The country focus is 
quite different in this paper, being on the nine Post-Communist Balkan states as they emerge from decades of enforced communism. For their general 
study, the authors operate in the English language, with detailed investigation, analysis and comparison of available English translations of local laws 
and regulations, including comparisons with EU and IASB official English-language pronouncements. The analysis provides a platform for localised fully 
bi-lingual investigations on a country by country basis. Since the author team includes an Albanian native speaker, they provide also such a bi-lingual 
investigation here by way of a detailed case study example. The conclusions support the general findings of variability, dis-harmonisation, and the strong 
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presence of local influences found by Alexander et al. (2018), despite the very different environmental and contextual circumstances of our sample 
countries. The rate and quality of progress is distinctly variable.   

 ACCOUNTING REGULATION IN ARGENTINA: A CRITICAL EXAMINATION 

 HUGO COLLACCIANI 

 This paper aims to provide an overview of the current state of accounting regulation in Argentina. The structure and functions of Argentine accounting 
regulation are analysed, and its characteristics are discussed in the Latin American context. Problems in its enforcement and in its embedding in the 
country’s substantive law are recognized. The paper analyses the institutional system of accounting regulation in Argentina, detailing at each level the 
mandatory and non-mandatory requirements faced by general and industry regulated entities. It deals with the convergence of national standards with 
IAS, started in 1997, which ended -for a subset of entities- in the final adoption of IFRS in 2009. Several problematic characteristics are identified by the 
analysis, which are seen to arise from the country’s government structure, its particular regulation of modern economic activities, and a way of organizing 
the accounting profession in line with other Latin American countries, but differing from European Continental and Anglo-Saxon jurisdictions.   

 THE ACCOUNTING STANDARD-SETTING PROCESS IN JAPAN BASED ON THE FSA-BAC-ASBJ RELATIONSHIP 

 KENSUKE OGATA 

 A current Japanese standard setter, the ASBJ, adopted different approaches of standard development, in terms of both content and volume, at different 
periods. What made the ASBJ change its standard-setting approach? To answer this question, this paper first of all analyses the organizational nature of 
the ASBJ using a framework set up by Colasse and Pochet (2009). This analysis shows that the ASBJ has been categorized as the representative view of 
independent body, which has advantages in that it can balance the conflicting interests of diversified actors, and disadvantages in that it cannot 
determine the direction of standard development, caused by the insufficient technical knowledge and skills. In that case, the private setters presumably 
rely on the regulatory agency that has the more political legitimacy. As the next step, this paper attempts to examine this hypothesis based on some 
observable facts. According to this examination, the actions of ASBJ could be dependent on the statements written by the BAC, which is an advisory 
body for the regulatory agency, the FSA. The FSA also has some decision rights on the selection of BAC members and the agenda setting to decide on its 
policies. In addition, the FSA has conducted the close monitoring to every ASBJ meeting. Thus, accounting standard setting in Japan is likely to become 
operative under the powerful leadership of and monitoring by the FSA.   

 CUI BONO? THE PUBLIC INTEREST ARGUMENT IN THE EUROPEAN ACCOUNTING FIELD 

 COSTANZA DI FABIO 

 Since 2005, regulation of IFRS in the EU foresees their production by the IASB and endorsement by the EU. Both the standard setter and the EU claim to 
act pursuing the public interest, triggering debate on the meaning and the actual function of such a vague term and how this public interest is perceived 
by actors whose interests should be included in the notion of ‘public’. This paper joins this debate and investigates how social actors make sense of the 
public interest in the accounting regulatory context by empirically focusing on written texts expressing the positions of actors taking part in the debate. 
The findings add to research on accounting regulation by showing that discourse on the public interest is rhetorically constructed to defend the leading 
actors’ power in the European accounting field and to influence standard setting, leaving room to its major constituency, the EU, and to the banking 
industry. Further, the findings extend the literature on the public interest in international financial accounting, providing support to the view that the 
social context matters to its definition. Public interest arguments constructed by European actors are based on the aggregative perspective and those 
built by the standard setter promote a normative view but serve political ends. Nevertheless, the public interest is defended, based on the intrinsic value 
of multilateral participation in the IASB’s due process, by certain actors supporting the process view. This paper has policy imp lications as it suggests 
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better specifying endorsement criteria by including an evaluation of the significance of the threats generated by accounting standards to health of 
European economy.   

16:00 - 16:30 Coffee Break   

16:30 - 18:30 Panel Session 
Auditorium CURRENT CHALLENGES IN INTERNATIONAL STANDARD SETTING   

19:45 - Chianti wine tasting experience with Azienda Agricola Losi, and Dinner at Orto de’ Pecci (Separate registration required) 
 

Saturday, 29th June 2019 

9:00 - 11:00 Parallel Sessions 6 

Auditorium  6.1 – ACCOUNTING CONCEPTS 

 IDEOLOGICAL INFLUENCES AND NON-ADOPTION OF IFRS FOR SMES IN AUSTRALIA  

 SIDNEY GRAY & RONITA RAM 

 The paper concerns the controversial decision in Australia not to adopt IFRS for SMEs. Using document analysis and interviews with key players involved 
in the standard-setting process, the  research shows that attempts to maintain the existing IFRS recognition and measurement criteria for all corporate 
entities was at the heart of the debate. Using Eagleton’s (2007) concept of ideology, it is shown that the prevailing ideology—to use the same recognition 
and measurement criteria for all entities—was deeply rooted in the Australian financial reporting system. This common belief, held by the AASB and 
largely supported by Big 4 firms, one of the professional accounting bodies, public sector entities and large corporations, shaped the differential reporting 
debate where IFRS for SMEs was not seen as a ‘good fit’ for the Australian economy. In contrast to prior studies, which have offered economic arguments, 
this study shows that strong ideological beliefs that are deeply rooted in the system can also be a reason for support or opposition in respect of adoption 
of a standard. This study contributes to the literature by examining a case of non-adoption of an internationally developed accounting standard in an 
IFRS-adopting country, an aspect which has been rarely studied.   

 PRUDENCE AND DIRECTIVE 34 – REALITY AND RHETORIC IN ACCOUNTING REGULATION 

 DAVID ALEXANDER  & ROBERTA FASIELLO 

 This paper aims to explore the concept of prudence, after, and consistent with the needs of, Directive 34 of 2013. With this Directive the world has 
changed. The authors show that: 1) fair value and unrealised profits are fully consistent with the prudence principle as contained in the new Directive 
34 of 2013, 2) the European Court is bound to accept this by its own previous decisions/cases (Gimle(2013) in particular), 3) the combination of historical 
cost and the prudence principle is useless and dangerous, as a matter of economic logic, 4) fair value, as defined and operationalized by IASB, is not 
much better. The paper notes also the concept of the ‘European Public Good’. After the Maystadt Report (2013) had added two criteria respectively 
concerning the protection of financial stability and the lack of hindrance to the economic development of the Union as components of the European 
public interest, the HLEG Report (HLEG, 2018), in turn, added the objectives of sustainability and long-term investment. There are three strands to the 
argument put forward by the authors: economic, regulatory and legal. These strands provide an integrated path towards what they present as an 
inevitable conclusion: to achieve these four objectives within the European Union it is necessary to follow the authors' arguments and their propositions.   

 “BE PRUDENT IN USING THE TERM PRUDENCE” – A HISTORICAL PERSPECTIVE ON THE CONCEPTUAL TRANSFORMATION OF PRUDENCE 
IN FINANCIAL REPORTING 
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 CHRISTOPH KUHNER, SELINA ORTHAUS & CHRISTOPH PELGER 

 The recent revision of the IASB’s Conceptual Framework (CF) was accompanied by a debate among the IASB and its constituents about the meaning and 
importance of the concept of prudence in financial reporting. This paper adopts a historical perspective to identify potential sources of the ambiguity 
and confusion surrounding the concept of prudence today, giving particular consideration to how the discourse on prudence has changed over time. For 
this purpose, prudence is traced in the US accounting literature arising in the second half of the nineteenth century as well as in the standard-setting 
activities evolving in the US and at the international level during the twentieth century. By identifying four constructs of prudence circulating in 
accounting practice, theory, and standard setting, the authors' analysis reveals that confusion arises due to diverging understandings of the acceptable 
degree of asymmetry in the treatment of gains and losses (and respectively assets and liabilities). While asymmetric treatments remained accepted in 
practice (and in later standards), the role of asymmetry was conceptually rejected in a decision usefulness framework, highlighting a (theoretical) conflict 
between prudence and neutrality. The debates on the role of prudence in a CF became increasingly abstract and artificial, thus raising questions about 
the role and value of a CF.   

 HOW IS THE IASB USING ITS CONCEPTUAL FRAMEWORK? 

 Anne McGeachin (Technical Principal IASB) & Ann Tarca (IASB Board Member) 

 A short presentation explaining how the Conceptual Framework has contributed to the Board’s thinking on its projects since it was pub lished, and 
identifying what is working well and perhaps what is working less well in the Framework.   

Meeting Room 6.2 – CSR & GRI 

 GRI ADOPTION AND ASSURANCE: LOOKING FOR LEGITIMACY OR HIGHER QUALITY CSR REPORTS? 

 MARIA DEL MAR MIRAS RODRIGUEZ, ROBERTO DI PIETRA & BERNABÉ ESCOBAR PEREZ 

 CSR reporting is a widespread practice among companies that arises in response to demands of more information from stakeholders. They need it in 
order to be able to account for their decision making process. Due to this, companies must provide useful and high quality information. Existing literature 
on CSR reporting assumed that adoption of GRI guidelines and Assurance services are improving the quality of the CSR report, nevertheless it is not 
clearly supported by a robust set of empirical evidence. This paper aims to contribute examining whether the Assurance and GRI adoption practices 
really have a positive impact on the quality of CSR reports, or are merely seen as an attempt to gain market legitimacy. To test it, a sample of 185 CSR 
reports is analysed. The findings suggest that only a positive influence is found for those companies who got a GRI level or prepared their report with 
the reference to the guideline. On the contrary, getting a better level of GRI adoption or Assurance services does not have a significant effect on the 
quality of CSR reports. Since both CSR reporting practices are widespread and consolidated in companies, the reasons behind their adoption seem to be 
more linked to other issues such as legitimacy, mimetic behaviour or signals to market of CSR commitment.   

 THE VALUE RELEVANCE OF REPORTED CARBON EMISSIONS 

 SAMANEH MARAM & CAMELIA RADU 

 Carbon emissions disclosure becomes mandatory for Canadian facilities emitting 50000 tonnes or more through GHG Reporting Program since 2004.  
There is little evidence of value relevance of Carbon emissions disclosure in Canadian context. This research is intended to fill this gap. First, the paper 
examines the stock market reaction to the first release of information in 2006. The results of the event study indicate that disclosure of GHG emissions 
did not trigger a stock market reaction and, therefore, did not provide unexpected news for investors. Second, the authors employed a modified version 
of Ohlson’s valuation model to examine the value relevance of Carbon emissions disclosure from 2014 to 2016. Their results show a negative association 
between GHG emissions and firm value. That is, investors use the total level of GHG emissions to assess future environmental liabilities, and for every 



   

35 

 

additional tonne of GHG emissions, firm value decreases by 71 dollars. Moreover, the findings show that the negative relationship between GHG 
emissions and firm value is more prominent in firms operating in low-GHG-emitting industries.   

 DOES CERTIFICATION CONTRIBUTE TO A TRUE COMMITMENT TO SUSTAINABILITY? IMPRESSION MANAGEMENT STRATEGIES IN WATER 
DISCLOSURE 

 ANA FIALHO SILVA, ANA ISABEL MORAIS & ROSALINA COSTA 

 The first objective of this paper is to analyse whether the inclusion of a company in the Water A-list of the Carbon Disclosure Project (CDP) increased the 
level of compliance with the Global Reporting Initiative (GRI). Based on the annual information of 15 companies, from the materials sector and listed on 
the annual Water A-list, the results show an improvement in the level of disclosure and compliance with GRI from 2014, the period before the creation 
of the CDP Water A-list, to 2016, the period after it. These results suggest that a certification program like CDP may have a positive effect on the level of 
compliance with GRI. The second objective is to investigate if the improvement observed in the level of compliance with GRI is effectively related to the 
commitment with actions needed to achieve sustainable development goals or if companies adopt mainly strategies aimed at making a good impression 
in their reports. A corpus of selected annual reports was explored through an in-depth qualitative content analysis. Using specific criteria, its pages were 
carefully examined to search for impression management strategies. Four categories of good impression management strategy were constructed, and 
the analysis shows that certification is used by companies as a self promotion strategy. This paper contributes to the literature on water disclosure by 
showing that sustainability reports and water information do not allow stakeholders to draw conclusions about the real impact of companies’ activities 
on this important resource.   

 CSR DISCLOSURE, ASSURANCE, AND EARNINGS PROPERTIES 

 NADINE GEORGIOU & JANINE MANIORA 

 This paper examines the association between banks’ corporate social responsibility (CSR) disclosure, assurance (quality) and certain earnings properties, 
i.e. abnormal loan loss provisions (ALLP) and loss avoidance (LA). The authors hand-collect data from the largest European banks about their CSR 
disclosure and assurance practices from 2005 to 2016.  They find that larger and systemically relevant banks are more likely to purchase assurance, while 
banks in stronger legal environments are less likely to have their CSR disclosures assured, especially from Big-4 audit firms. The multivariate regression 
results further show that the provision of CSR disclosure by banks, as well as assurance on CSR disclosure and high-quality assurance provided by Big-4-
audit firms, is negatively related to a first earnings property, income decreasing abnormal loan loss provisions (positive ALLP). They also find a negative 
association between (high-quality) assured CSR disclosure and a second earnings property LA, indicating that only the assurance provides a valuable 
signal for creditors regarding the default risk of banks. Additional analyses further reveal that the level (limited vs. reasonable assurance) – but not the 
scope (total vs. partly CSR information) – of assurance on CSR disclosure significantly influences the earnings properties. Moreover, using international 
reporting (GRI) and assurance standards (AA1000AS) has a significant impact on at least one earnings properties measure. Against the background of 
the new EU Directive 2014/95/EUs on non-financial reporting, the results are particularly interesting and provide valuable insights for the arrangement 
of effective assurance practices on CSR disclosure.   

Laboratory 6.3 – REGULATION AND DEREGULATION 

 DOES THE THREAT OF TAKEOVER DISCIPLINE MANAGERS? NEW EVIDENCE FROM THE FOREIGN INVESTMENT AND NATIONAL SECURITY 
ACT 

 DAVID GODSELL 

 Prior literature suggests a strong takeover market accentuates earnings management but these findings 1) are drawn from confounded settings and 2) 
conflict with evidence that the takeover market is a managerial disciplining mechanism. This paper describes a credible exogenous shock to the takeover 



   

36 

 

market, the Foreign Investment and National Security Act (FINSA), which suppressed takeover activity in a subset of U.S. industries comprising one-third 
of the Compustat universe. The author exploits this exogenous decline in takeover activity to investigate the effect of the takeover market on financial 
reporting quality using a difference-in-differences (DiD) research design with firm and year fixed effects. The study finds that FINSA-affected firms boost 
income through accruals after FINSA, but record fewer unsigned discretionary accruals. Fewer income-decreasing discretionary accruals with no change 
in income-increasing accruals drive this effect. The effect is economically large. The reduction in income-decreasing discretionary accruals boosts net 
income by 8.5% on average, or by 0.42% of total assets. Using a triple-DiD research design, it is shown that the effect varies predictably. Firms more 
(less) likely to be taken over pre-FINSA should be more (less) affected by changes in the takeover market, with firms more likely to be taken over pre-
FINSA driving the main result. The paper shows that FINSA-affected firms record fewer income-decreasing special items and fewer write-downs after 
FINSA, and exhibit lower financial reporting conservatism after FINSA, and that stronger takeover markets curb, rather than accentuate, earnings 
management.   

 DOES REGULATORY MONITORING IMPROVE M&A OUTCOMES? EVIDENCE FROM CHINESE COMMENT LETTERS 

 PAWEL BILINSKI, IVANA RAONIC & JUNZI ZHANG 

 This study examines the efficacy of regulatory oversight channelled through Chinese comment letters. Comment letters can identify transaction risks 
and increase deal transparency by highlighting concerns related to deal conditions. Consistently, this paper documents that the market reacts negatively 
when a bidder receives a comment letter and the effect is stronger when the firm receives more than one letter, a relatively long letter, and when it is 
slow to respond to the letter. Companies that receive comment letters also have lower M&A completion rates. Textual analysis of the letter content 
shows that price reactions are more negative if the regulator raises concerns related to bidder’s corporate governance quality and viability of the 
operations, which associate with higher deal risk. Questions related to accounting quality and M&A deal conditions associate with more positive 
reactions consistent with the comment letters increasing transaction transparency.   

 TURNING BACK THE CLOCK ON DISCLOSURE REGULATION? – EVIDENCE FROM THE TERMINATION OF THE QUARTERLY REPORTING 
MANDATE IN EUROPE 

 JÖRG-MARKUS HITZ & FLORIAN MORITZ 

 This paper investigates the economic consequences of the deregulation of quarterly reporting in member states of the European Union, as stipulated 
by the amended Transparency Directive in 2013. The authors observe that subsequent to this deregulation only relatively few firms –less than one out 
of ten– embraced the option to reduce reporting frequency by moving from quarterly reporting to semi-annual reporting. Using a difference-in-
differences design, the paper then explores the capital market and investment (real) effects of the deregulation. On average, firms that chose to 
terminate quarterly reporting experienced reductions in liquidity, and increased their long-term investments. These results are robust to controlling for 
endogeneity, and point at both, potential economic benefits (less short-termism) and losses (reduced transparency) of the deregulation. As such, the 
findings represent rare evidence on economic consequences of disclosure deregulation, suggesting that prior regulatory effects can be potentially 
reversed, effectively “turning back the clock”. This finding is of potential interest not only to researchers, but also to po licy-makers and securities 
regulators.   

 FROM ENFORCEMENT TO FINANCIAL REPORTING CONTROL (FRC) INDICATOR: A COUNTRY-LEVEL COMPOSITE MEASURE 

 LAGAZIO CORRADO, ALBERTO QUAGLI, PAOLA RAMASSA 

 This paper proposes a measure of the country-level intensity of financial reporting controls (FRCs), determined as a composite indicator (FRC indicator) 
capturing the main internal and external enforcement mechanisms operating at a company and country level to ensure financial reporting compliance 
with accounting standards. This measure combines indicators of three levels of FRCs, namely corporate governance, audit, and the national enforcement 
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authority. The FRC indicator is determined for sixteen European countries using process-oriented data, being periodically updated and capturing the 
intensity of controls in a context characterized by a growing regulatory harmonization. The composite indicator differs from previous proxies since the 
three indicators are aggregated using standard techniques for constructing composite indicators (OECD, 2005)  without a priori assumptions attributing 
different weights to the various levels of control. The results reveal a diversified mix of FRC intensity across European countries, in which corporate 
governance exhibits the higher variability and the national enforcers’ activity presents a sharply polarized distribution. The intensity of audit controls, 
which are subject to a strongly harmonized European regulation and are mostly performed by global audit firms, shows less variability. The analysis 
shows that these three domain-specific indicators measure different aspects of the intensity of FRCs, capturing the role of the main monitoring activities 
that can affect financial reporting quality. The FRC indicator, as well as its components, can be of interest to policymakers and to cross-country research 
on financial reporting.   

Meeting Room 2 6.4 – REPORTING AND DISCLOSURE 

 R&D INVESTMENTS, DEVELOPMENT COSTS CAPITALISATION AND CREDIT RATINGS - EVIDENCE FROM UK PRIVATE FIRMS 

 ANNIKA BRASCH, BRIGITTE EIERLE & ROBIN JARVIS 

 This study investigates R&D, specifically the relationship between development costs capitalisation and private companies’ credit ratings. The results 
indicate that uncertainty surrounding R&D investment is to the fore in private companies’ credit risk assessment and R&D intensity does, therefore, 
have a negative impact on their credit ratings. Although credit rating assessors are generally more concerned about downside risks, they seem to take 
into account different degrees of uncertainty. Consequently, the findings reveal that capitalised development projects that signal highly likely future 
economic benefits lead to better creditworthiness. Moreover, the authors infer from their additional analysis that credit rating assessors do consider 
companies’ motivations to capitalise development costs, since they find evidence that discretionary capitalisation ratios employed for opportunistic 
earnings management reasons have a significantly negative association with private companies’ credit ratings. Conversely, non-discretionary 
counterparts have a significantly positive effect. Indeed, in line with these findings, the paper additionally documents that only those capitalisation ratios 
that are not related to earnings management motives positively influence private companies’ future profitability.   

 THE DETERMINANTS OF DISCLOSURE LEVEL  

 ELENI VRENTZOU 

 The significant role of financial information disclosure is one of the main determinants of International Financial Reporting Standards. The need for more 
specific segment disclosure, and the extensive use of this type of information provided by many supervisory authorities and other users, led to the 
update οf IAS 14 and its substitution by IFRS 8. The new management approach for segment reporting, which characterizes IFRS 8, as well as the relevant 
SFAS 131, is analysed in this study from the perspective of the quality of the information provided. Moreover, the motives related to IFRS 8 to voluntarily 
disclose further company information is also examined, since companies frequently make use of disclosure requirements in order to release information 
in line with their strategy. In order to examine the relevance of firm specific characteristics to compulsory and voluntary disclosure by firms, a segmental 
reporting quality index is developed based on the models applied by Hayes and Lundholm (1996) and Berger and Hann (2003). The index includes 
information regarding the disclosure of segment income, the number of items disclosed, geographical segments, industrial segments. The development 
of the disclosure index is followed by the examination of the firm characteristics related to the disclosure level. A regression analysis examines the effect 
of the firm characteristics of size, profitability, effective tax rate and leverage. The level of leverage is identified as significant variable for the specific 
analysis both for companies with national and international activities. Profitability and effective tax rate for the group are significant factors as well for 
the decision of the disclosure level.   
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 REVENUE-EXPENSE VERSUS ASSET-LIABILITY APPROACH: THE IMPACT ON THE EARNINGS ATTRIBUTES OF NON-FINANCIAL PRIVATE 
FIRMS 

 FRANCESCA BERNINI, PIETRO FERA, FABIO LA ROSA & NICOLA MOSCARIELLO 

 This study analyses the impact of two different financial reporting models (revenue-expense vs. asset-liability) on several earnings attributes. The analysis 
compares the earnings attributes of Italian GAAP non-financial private firms (based on a revenue-expense model) with those of the Italian non-financial 
private firms voluntarily adopting IAS/IFRS (as a proxy for the asset-liability approach). To address major methodological concerns, the authors' research 
design is based on a single country analysis and a set of three different samples: i) firms voluntarily adopting IAS/IFRS; ii) a matched sample of Italian 
GAAP firms; iii) Italian-GAAP firms belonging to the Elite program and therefore comparable to the IAS/IFRS adopters in terms of incentives toward 
financial reporting transparency. The results show that firms adopting a revenue-expense model are characterized by a stronger revenue-expense 
matching degree, along with higher earnings’ persistence and predictability than firms adopting an asset-liability model. In addition, contrary to 
expectations, Italian GAAP firms do not present smother earnings than IAS/IFRS adopters. Overall, the findings suggest that the switch from a revenue-
expense model to an asset-liability approach negatively affects the quality of accounting numbers of non-financial private companies, shedding new 
lights on the drawbacks associated with the adoption of IAS/IFRS accounting model.   

 INTERNAL GOVERNANCE AND THE PERSISTENCE OF EARNINGS 

 ANTTI MIIHKINEN 

 This paper examines if higher quality internal governance increases the persistence of earnings and its components. I use a unique Finnish setting where 
the quality dimensions for risk reporting can be retrieved from a detailed standard and examined under volatile economic conditions. I measure the 
quality of corporate internal governance with the quality of its risk disclosure and hypothesize that higher quality internal governance reflects more 
reliable and long-sighted use of the accrual-based accounting in the organization. I demonstrate that the quality of corporate internal governance 
increases the persistence of earnings, cash flows, and accruals. These items are better predictors of the future cash flows of the firm in well-governed 
firms. I also show that risk disclosures provided in the operating and financial reviews as suggested in the standard are a more accurate basis for the 
measurement of the quality of corporate internal governance than all annual report risk disclosures which are more influenced by the voluntary 
disclosure motives of the management. In specific, I document that risk disclosure balance and coverage together with firms’ reporting on financial and 
damage risks are important drivers of the persistence of accruals. This study contributes to the literature by providing evidence that risk disclosures can 
reflect the quality of firm internal governance and thereby the capability of its three lines of defence to effectively increase the quality of earnings.   

11:00 - 11:30 Coffee Break   

11:30 - 13:00 Symposium 
Auditorium ECONOMIC IMPACT AND EFFECTS ANALYSIS    

13:00 – 14:00  Lunch 
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DEPARTMENT OF ACCOUNTING 
Email: tekuan@cycu.edu.tw 

LEMAYIAN, ZAWADI  
Affiliation: WASHINGTON UNIVERSITY IN SAINT LOUIS (U.S.A.) 
Email: lemayian@wustl.edu 

LOPEZ, HAROLD  
Affiliation: UNIVERSIDAD DE CHILE (CHILE) 
SCHOOL OF ECONOMICS AND BUSINESS 
MANAGEMENT CONTROL AND INFORMATION SYSTEMS 
Email: harold.lopez@fen.uchile.cl 

MALSCH, BERTRAND  
Affiliation: QUEEN'S UNIVERSITY (CANADA) 
Email: bm98@queensu.ca 

MARAGHINI, MARIA PIA  
Affiliation: UNIVERSITY OF SIENA (ITALY) 
SCHOOL OF ECONOMICS AND MANAGEMENT 
DEPARTMENT OF BUSINESS AND LAW 
Email: maraghini@unisi.it 

MCGEACHIN, ANNE  
Affiliation: IFRS - INTERNATIONAL FINANCIAL REPORTING STANDARDS 
(U.K.) 
Email: amcgeachin@ifrs.org 

MCLEAY, STUART J.  
Affiliation: THE UNIVERSITY OF SYDNEY (AUSTRALIA) 
THE BUSINESS SCHOOL 
Email: stuart.mcleay@sydney.edu.au 

MELLADO-BERMEJO, LUCÍA  
Affiliation: UNIVERSIDAD NACIONAL DE EDUCACION A DISTANCIA 
(SPAIN) 
FACULTY OF BUSINESS AND ECONOMICS 
DEPARTMENT OF BUSINESS ECONOMICS AND ACCOUNTING 
Email: lmellado@cee.uned.es 

MIAO, XINYUN  
Affiliation: SUGIYAMA JOGAKUEN UNIVERSITY (JAPAN) 
SCHOOL OF MODERN MANAGEMENT 
Email: mxy_crystal@hotmail.com 

MIIHKINEN, ANTTI  
Affiliation: AALTO UNIVERSITY SCHOOL OF BUSINESS (FINLAND) 
DEPARTMENT OF ACCOUNTING 
Email: antti.miihkinen@aalto.fi 

MIRAS RODRÍGUEZ, MARÍA DEL MAR  
Affiliation: UNIVERSITY OF SEVILLE (SPAIN) 
FACULTAD DE CIENCIAS ECONÓMICAS Y EMPRESARIALES 
FINANCIAL ECONOMICS 
Email: mmiras@us.es 

MONTEIRO, DANIELA  
Affiliation: LISBON UNIVERSITY (PORTUGAL) 
ISEG 
Email: daniela.monteiro@phd.iseg.ulisboa.pt 

MORA, ARACELI  
Affiliation: UNIVERSITY OF VALENCIA (SPAIN) 
FACULTAD DE ECONOMÍA 
CONTABILIDAD 
Email: araceli.mora@uv.es 

MORAIS, ANA  
Affiliation: LISBON UNIVERSITY (PORTUGAL) 
ISEG - LISBON SCHOOL OF ECONOMICS & MANAGEMENT 
MANAGEMENT 
Email: anamorais@iseg.ulisboa.pt 

MORALES, JOSE  
Affiliation: COMPLUTENSE UNIVERSITY OF MADRID (SPAIN) 
SCHOOL OF BUSINESS AND ECONOMICS 
FINANCIAL ADMINISTRATION AND ACCOUNTING DEPARTMENT 
Email: jose.morales@ucm.es 

NAGATA, KYOKO  
Affiliation: TOKYO INSTITUTE OF TECHNOLOGY (JAPAN) 
Email: nagata.k.ac@m.titech.ac.jp 

NAKAMURA, MIHO  
Affiliation: OITA UNIVERSITY (JAPAN) 
Email: nakamura@oita-u.ac.jp 

NOVOTNY-FARKAS, ZOLTAN  
Affiliation: VIENNA UNIVERSITY OF ECONOMICS AND BUSINESS 
(AUSTRIA) 
FINANCE, ACCOUNTING AND STATISTICS 
Email: zoltan.novotny-farkas@wu.ac.at 

OCCHIPINTI, ZEILA  
Affiliation: UNIVERSITY OF PISA (ITALY) 
ECONOMIA E MANAGEMENT 
Email: zeila.occhipinti@ec.unipi.it 

OGATA, KENSUKE  
Affiliation: OSAKA CITY UNIVERSITY (JAPAN) 
GRADUATE SCHOOL OF BUSINESS 
ACCOUNTING 
Email: ogata@bus.osaka-cu.ac.jp 

ORTHAUS, SELINA  
Affiliation: UNIVERSITY OF COLOGNE (GERMANY) 
DEPARTMENT OF FINANCIAL ACCOUNTING AND AUDITING 
Email: orthaus@wiso.uni-koeln.de 

PARDO, FRANCISCA  
Affiliation: UNIVERSITY OF VALENCIA (SPAIN) 
FACULTY OF ECONOMICS 
DEPARTMENT OF ACCOUNTING 
Email: francisca.pardo@uv.es 

PARRONDO, LUZ  
Affiliation: POMPEU FABRA UNIVERSITY (SPAIN) 
BARCELONA SCHOOL OF MANAGEMENT 
ECONOMICS, FINANCE AND BUSINESS 
Email: luz.parrondo@upf.edu 

PARTE ESTEBAN, LAURA  
Affiliation: UNIVERSIDAD NACIONAL DE EDUCACION A DISTANCIA 
(SPAIN) 
UNIVERSIDAD NACIONAL DE EDUCACIÓN A DISTANCIA 
ECONOMÍA DE LA EMPRESA Y CONTABILIDAD 
Email: lparte@cee.uned.es 

PETERS-OLBRICH, MAREIKE  
Affiliation: UNIVERSITÄT KÖLN (GERMANY) 
Email: Peters-olbrich@wiso.uni-koeln.de 

PINTO, INES  
Affiliation: LISBON UNIVERSITY (PORTUGAL) 
ISEG - LISBON SCHOOL OF ECONOMICS & MANAGEMENT 
MANAGEMENT 
Email: inespinto@iseg.ulisboa.pt 
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PITTROFF, ESTHER  
Affiliation: LEIPZIG UNIVERSITY (GERMANY) 
INSTITUTE OF ACCOUNTING, FINANCE AND TAXATION 
FINANCIAL ACCOUNTING AND AUDITING 
Email: pittroff@wifa.uni-leipzig.de 

POLI, FILIPPO  
Affiliation: EFRAG - EUROPEAN FINANCIAL REPORTING ADVISORY 
GROUP (BELGIUM) 
Email: filippo.poli@efrag.org 

QUAGLI, ALBERTO  
Affiliation: UNIVERSITY OF GENOA (ITALY) 
DIEC 
Email: quaglia@economia.unige.it 

RADU, CAMELIA  
Affiliation: UNIVERSITY OF QUÉBEC IN MONTRÉAL (CANADA) 
ACCOUNTING 
Email: radu.camelia@uqam.ca 

RAM, RONITA  
Affiliation: HENLEY BUSINESS SCHOOL AT THE UNIVERSITY OF 
READING (U.K.) 
HENLEY BUSINESS SCHOOL 
Email: ronita.ram@henley.ac.uk 

RAMASSA, PAOLA  
Affiliation: UNIVERSITY OF GENOA (ITALY) 
ECONOMICS AND BUSINESS STUDIES 
DIEC 
Email: ramassa@economia.unige.it 

RAONIC, IVANA  
Affiliation: CASS BUSINESS SCHOOL - CITY, UNIVERSITY OF LONDON 
(U.K.) 
FINANCE 
Email: i.raonic@city.ac.uk 

REGIER, MATTHIAS  
Affiliation: TECHNISCHE UNIVERSITÄT MÜNCHEN (TUM) (GERMANY) 
SCHOOL OF MANAGEMENT 
CHAIR OF MANAGEMENT ACCOUNTING 
Email: matthias.regier@tum.de 

 

RINALDI, LOREDANA  
Affiliation: UNIVERSITY OF SIENA (ITALY) 
BUSINESS AND LAW 
Email: loredana.rinaldi2@unisi.it 

ROCCA, LAURA  
Affiliation: UNIVERSITY OF BRESCIA (ITALY) 
Email: laura.rocca@unibs.it 

RØSOK, KJELL OVE  
Affiliation: NHH NORWEGIAN SCHOOL OF ECONOMICS (NORWAY) 
ACCOUNTING, AUDITING AND LAW 
Email: kjell.rosok@nhh.no 

ROSSI, PAOLA  
Affiliation: UNIVERSITY OF TRENTO (ITALY) 
DEPARTMENT OF ECONOMICS AND MANAGEMENT 
Email: paola.rossi-1@unitn.it 

ROSSIGNOLI, FRANCESCA  
Affiliation: UNIVERSITY OF VERONA (ITALY) 
UNIVERSITÀ DEGLI STUDI DI VERONA 
ECONOMIA AZIENDALE 
Email: francesca.rossignoli@univr.it 

ROTONDO, FEDERICO  
Affiliation: UNIVERSITY OF SASSARI (ITALY) 
DIPARTIMENTO DI SCIENZE UMANISTICHE E SOCIALI 
Email: fed13@hotmail.com 

RUBIO, SILVINA  
Affiliation: UNIVERSITY OF BRISTOL (U.K.) 
Email: silvina.rubio@bristol.ac.uk 

RUGILO, DANIEL  
Affiliation: UNIVERSITY COLOGNE (GERMANY) 
INTERNATIONAL ACCOUNTING AND AUDITING 
Email: rugilo@wiso.uni-koeln.de 

SAMSONOVA-TADEI, ANNA  
Affiliation: THE UNIVERSITY OF MANCHESTER (U.K.) 
MANCHESTER BUSINESS SCHOOL 
ACCOUNTING AND FINANCE DIVISION 
Email: anna.samsonova-taddei@manchester.ac.uk 

 

SCHNEIDER, GEORG  
Affiliation: UNIVERSITY OF GRAZ (AUSTRIA) 
ACCOUNTING AND REPORTING 
Email: georg.schneider@uni-graz.at 

SCHOELER, FINN  
Affiliation: AARHUS UNIVERSITY, SCHOOL OF BUSINESS AND SOCIAL 
SCIENCES (DENMARK) 
Email: fsc@asb.dk 

SCHULTZE, WOLFGANG  
Affiliation: AUGSBURG UNIVERSITY (GERMANY) 
SCHOOL OF BUSINESS 
ACCOUNTING 
Email: w.schultze@wiwi.uni-augsburg.de 

SCHULZE SCHWIENHORST, HANS  
Affiliation: FREE UNIVERSITY OF BERLIN (GERMANY) 
Email: hans.schulze.schwienhorst@fu-berlin.de 

SOFILKANITSCH, CHRISTIAN  
Affiliation: PADERBORN UNIVERSITY (GERMANY) 
Email: christian.sofilkanitsch@uni-paderborn.de 

TAGESSON, TORBJORN  
Affiliation: LINKÖPING UNIVERSITY (SWEDEN) 
LINKÖPING UNIVERSITY 
MANAGEMENT AND ENGENEERING 
Email: torbjorn.tagesson@liu.se 

TARCA, ANN  
Affiliation: IFRS - INTERNATIONAL FINANCIAL REPORTING STANDARDS 
(U.K.) 
Email: atarca@ifrs.org 

TSUNOGAYA, NORIYUKI  
Affiliation: NAGOYA UNIVERSITY (JAPAN) 
Email: tsuno@soec.nagoya-u.ac.jp 

VAN MOURIK, CARIEN  
Affiliation: OPEN UNIVERSITY (U.K.) 
BUSINESS SCHOOL 
DEPARTMENT FOR ACCOUNTING AND FINANCE 
Email: carien.vanmourik@open.ac.uk 
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VIGNINI, STEFANIA  
Affiliation: UNIVERSITY OF BOLOGNA (ITALY) 
DEPARTMENT OF MANAGEMENT 
Email: stefania.vignini2@unibo.it 

VITALE, GIANLUCA  
Affiliation: UNIVERSITY OF SIENA (ITALY) 
BUSINESS AND LAW 
Email: gianluca.vitale@unisi.it 

VRENTZOU, ELENI  
Affiliation: ATHENS UNIVERSITY OF ECONOMICS AND BUSINESS 
(GREECE) 
Email: vrentzou@aueb.gr 

WAGENHOFER, ALFRED  
Affiliation: UNIVERSITY OF GRAZ (AUSTRIA) 
Email: alfred.wagenhofer@uni-graz.at 

WIDEGREN, ANDREAS  
Affiliation: UPPSALA UNIVERSITY (SWEDEN) 
BUSINESS 
Email: andreas.widegren@gmail.com 

WU, YUCHEN  
Affiliation: VIENNA UNIVERSITY OF ECONOMICS AND BUSINESS 
(AUSTRIA) 
ACCOUNTING & AUDITING 
TAX MANAGEMENT GROUP 
Email: yuchen.wu1@wu.ac.at 

YU, KUN  
Affiliation: UNIVERSITY OF MASSACHUSETTS BOSTON (U.S.A.) 
COLLEGE OF MANAGEMENT 
ACCOUNTING AND FINANCE 
Email: kun.yu@umb.edu 

ZAROWIN, PAUL  
Affiliation: NEW YORK UNIVERSITY / LEONARD N. STERN SCHOOL OF 
BUSINESS (U.S.A.) 
Email: pzarowin@stern.nyu.edu 

ZHANG, JUNZI  
Affiliation: CASS BUSINESS SCHOOL - CITY, UNIVERSITY OF LONDON 
(U.K.) 
DEPARTMENT OF FINANCE 
ACCOUNTING 
Email: isabellazhang0509@gmail.com 





   

45 

 

 
Map of Siena – City center – South-East area 

To reach the Santa Chiara Lab: From the “Piazza del Campo”, take “Via Banchi di Sotto” and continue into “Via Pantaneto” and “Via Roma”. 
Then turn into “Via delle Cantine” and, after a few metres, you will find some stairs on the left that go down to the main entrance of the Santa 
Chiara Lab. 
To reach the Orto de’ Pecci: From “Piazza del Mercato” (that is the square at the back of the Palazzo Pubblico in “Piazza del Campo”) 
follow “Via del Sole” and then, on the right, you will find “Via Porta Giustizia”. Enter through the green iron door. 


